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What good argument can an up-to-date house advance for not 


joining the Association? 


Not one that for an instant would hold 


water with the man who really knows something of the work this 


Baltimore, Md. 
Artistic Neckwear Mfg. Co., 
Aaron Spear. 
Berndt & Co.—J. E. E. Berndt. 
gee & Bickart, Inc—Mr. Bic- 
art. 
Land, Chas. D., Skirt Co—B. Miller. 
Manufacturers’ Finance Co. 
Morris & Macht—J. Macht. 
Stricker, Henry H., & Co—W. E. Kriel. 


Boston, Mass. 

Belle ee Company—Richard W. 
Sawye 

Carter, i. & Co., Inc—John C. Hall, 
Treas. 

Churchill & Alden Company—W. H. 
Emerson. 

Eastern Talking Machine Co., The— 
E. F. Taft, Gen. Mgr. 

Eaton, Charles A., Company—A. L. Mc- 
Donald, Treas. 

Gillette Sales Co.—Frank A. Rees. 

Gilmour & Coolidge—Wm. Gilmour. 

Kent, Chester, & Co—Clarton L. Reed, 
Treas. 

Mellin’s Food Co. of North America— 
Thos. Doliber, Pres. & Treas. 

New England Coal & Coke Co.—H. C. 
French, Asst. Treas. 

Paige, John C., & Co.—Lewis A. Wallon, 
Jr., Cash. 

Prince, S. D., & Co.—S. D. Prince. 

Stevens, Sanford, Cushman & Jordan— 
Gardner S. Cushman. 


The— 


Taylor, J. K., Mfg. Co—J. K. Taylor, 
Treas. 
United Shoe Machinery Co—H. E. 
Abbey. 
Buffalo, N. Y. 
Commercial Blue Print Co—George G. 
Merry 


Pfister, J. F, Company. 
Standard Stained Shingle Co.—Harry 
E. Gosch. 


Burlington, lowa. 
Chittenden & Eastman Co—R. J. 


Cowles. 


Carlisle, Pa. 


Lindner Shoe Co., The—John Lindner, 
Pres. 


Cedar Rapids, lowa. 


Cedar Rapids Commission Co.—E. E. 
Wilcox, Sec. 

Frazee & Weed—E. M. Frazee. 

Gurler-Barth Co.—A. J. Barth. 

Frick & Kaupke—W. H. Frick. 


Association is doing quietly but effectively for commerce. 


NEW MEMBERS REPORTED DURING MARCH. 
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Kreider-Cushman Co—Fred M. Rob- 


bins. 
Chicago, Ill. 
American Printers Roller Co—D. H. 
Donegan. 


Bach & Co.—C. L. Bach. 

Bennett, Howard Co.—W. G. Howard. 

Calumet Insurance Co.—Otto E. Greely. 

Chicago Great Western R. R. Co— 
J. F. Coykendall. 

Chicago House Wrecking Co.—H. H. 
Baum. 

Chickering Bros——Guy H. Shearer. 

C., M. & St. P. Ry. Co—W. F. Dudley. 

Coble, N. A., & Co.—R. K. Coble. 

Coulter-Beegle Sales Co., The—H. W. 
Beegle, Treas. 

Crescent Coal & Mining Co—W. V. 
Adams. 

Diouhy, Vincent, Sash & Door Co.— 
Vincent Dlouhy. 

Geographical Pub. Co.—Eugene Murray- 
Aaron. 

Gillespie, John, Lumber Co., The—Robt. 
H. Gillespie. 

Hollatz Bros.—Ernst Hollatz. 


Howe Scale Co. of Ill, The—M. H. 
Loughrin. 

Kern, John B. A., & Son—Otto A. Neu- 
mann. 


Leach, L. D., & Co—C. C. Orange. 

Lipton, Thomas J.—H. R. Smith. 

McClernan & Company—Dorchester 
Mapes. 

Moody ry Water Co.—Frank A. Moody. 

Overdier Mfg. Co.—Henry D. Overdier. 

Peoples Gas Light & Coke Co., The— 
Robert Blair. 

Peterson, S., & Co—John B. Hender- 


son. 
Pfanstiehl Electrical Laboratory—J. M. 
roxel, 
er Flour Mills Co—John G, But- 
Reed, E. P., & Co.—J. E. Pyatt. 


Schueler, Chas. T., & Co—Theodore 
Schueler. 

Sun — Office of London—H. N. 
else 

timer Reid Ice Cream Co.—F. C. 
Dennett. 


True & True Co.—Peter F. Ahrens. 
Washburn-Crosby Co.—Fred H. Brink- 
man. 


Yawman & Erbe Mfg. Co.—A. E. Eg- 
gert. 
Cincinnati, Ohio. 
Boebinger Hardware Co., The—Al. 
Boebinger. 











Bu 
Ma 


Sh 


Bradford Belting Co., The—J. L. Ans- 


paugh. 
Butler Brothers—G. W. Albright. 
Douglas, John Co., The—Casper H. 


The—Albert 


eil. 

Murdock Mfg. & Supply Co. The— 
Wm. Reinshagen. 

Union Iron & Steel Company—Walter 


H. Murphy. 
Wirthlin-Scallan Co., The—J. A. Scal- 
Cleveland, Ohio. 


lan, 

Buckeye Ribbon & Carbon Co., The— 
P. M. Kendig. 

Maltby, Geo. B., Co.—Geo. B. Maltby. 


Dallas, Texas. 
Sherwin-Williams Co.—J. S. Covert. 
Davenport, lowa. 


Albrecht, Otto, Co—Theo. Hartz. 

Crescent Macaroni & Cracker Co.—F. 
L. Ray. 

Dart, Henry, Sons—J. Q. Paddock. 

Davenport Bag & Paper Co.—George 
W. Noth, Pres. 

Davenport Flour, Feed & Com. Co.— 
Adolph Schoening. : 

Gansert,. W. L. 

Halligan Coffee Co—T. F. Halligan. 

Heuck, W. C. H., Co—C. H. Heuck. 

srerneent Baking Co.—Geo. M. Bech- 
tel. . 

Johnson, George S. 

Kelly, J. F., Co—A..E. Kelly. 

Kohrs Packing Co.—Frank Kohrs. 

Lagomarcino-Grupe Co.—P. Lagomar- 
cino. 

Lee Broom Co.—Julius Gude. 

Marks, Morton L., Co—H. J. Zeuch. 

Martin-Woods Co.—John F. Tanner. 

Mason Carriage Works—Webb Mason. 

Phoenix Milling Co.—W..J. Martin. 

Proestler, H. T., Co—H. T. Proestler. 

Roddewig-Schmidt Candy Co.—P. Rod- 
dewig. 

Sears & Johnson—George Sears. 

Smith Bros. & Burdick Co—C. C. 
Smith, ‘Treas. 

ae & Ahrensdorf—C,. M. Ahrens- 

orf, 

Van Patten, John P., Sons—John P. 
‘Van Patten, Vice-Pres. 

West, L. E., Gum Co.—J. Clarkson, 
Vice-Pres. 

Western China Co—A. E. Harms. 

Western Flour Mills Co.—Frank Allen. 

Wittenberg, H. J., Jr, & Co—H. J. 
Wittenberg. 

Woods, A. Creamery Co—F. A. 
Waugh. 


Schultze. 
oe 


Lipp, Company, 


Decatur, Ill. 


Benson Creamery Co.—John Benson. 

Coe, Geo. E., Commission Co.—Geo. E. 
Coe. 

Dun, R. G., & Co.—F. A. Farnam, 

Field & Shorb—W. Defenthaler. 

Illinois Tobacco Co.—G. C. Bretscher. 


Lincoln Bank—Herman Pierek. 
Oldham, H. L., Insurance Co—H. L 
Oldham. 
Ridgley National Bank—J. H. Hol- 

brook. 


Springfield Gas Light Co.—C. L. Owen. 
Denver, Colo. 
Denver Lithographing Co.—E. H. 
Braukman. 
Salzer, B. F., Lumber Co., The—W. B. 
Barr. 
Taylor, J. L. 
Detroit, Mich. 


Auhut Motor Car Co—John N. Auhut. 

Majestic Cap Manufacturing Co.—L. 
Golden. 

Mass. Mutual Life Ins. Co—Chas. W. 
Pickell. 

Michigan Copper & Brass Co.—Chas. 
Sparks. 

Ohio & Michigan Coal Co—J. P. Cum- 
miskey. 

Evansville, Ind. 

Hurcules Buggy Co., The—Chas. Bo- 

hannon. 


Fargo, N. D. 
North Dakota Metal Culvert Company, 
P. T. Walton, Mgr. 
Fort Worth, Texas. 


Standard Macaroni & Mfg. Company, 
The—W. A. Schaffer. 
Grand Rapids, Mich. 
Beelby Supply Co.—George A. Beelby. 
Crohon & Roden, Ltd—Reuben Roden. 
De Pree, Wm., Co.—P. Henry De Pree. 
Grand Rapids Cooperage Co.—F. J. La- 
Clear, Mgr. : 
Grand Rapids Dry Goods Co—F. W. 
Greulich. 
Ideal Paper Box Co.—Frank A. Scruby. 
U. S. Glue Co—E. W. Steward. 
Hamilton, Ohio. 
Herring-Hall-Marvin Safe Co.—Chas. 
A. Trostel, Cash. ’ 
Mosler Safe Co., The—S. D. Mayer, 
Asst. Treas. 
Indianapolis, Ind. 
Brown Bros.—E. C. Weir. 
Capital Nat’] Bank—Andrew Smith. 
Crane & Co.—Claude M. Mcllwaine. 
Furnas, R. W., Ice Cream Co., The— 
Wm. R.. Griffith. 
Griffith Bros—Frank T. Day. 
Hibben, Hollweg Co. 
Noblesville Milling Co.—R. L. Phythian. 
Pierson Cigar Co—F. O. Wiley. 
Steinberg & Steiner Cigar Co—B. W. 
Shomberg. 


Kansas City, Mo. 
Patterson-Sargent Company—Fred D. 
Fawcett. 
Minneapolis, Minn. 


Chase, A. F., & Co—Edward Kuphal. 
Freeman, Farrell Co.—Willard S. Free- 
man. 
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Ostdiek Co., The—H. J. Ostdiek. 
Smith, C, A., Lumber Co—J. S. Brown. 
Union Investment Co.—Bert Winter. 


Newark, N. J. 


Hallock-Denton Co.—F. S. Muchmore. 
Igoe Bros.—Thomas Igoe. 
Johnson, Theo. F., & Co—dAlfred B. 
Johnson. 
Newark Watch Case Material Co—W. 
S. Richardson. 
Walter’s Studio—G, H. Walter. 
New Castle, Pa. 


McFate & Lockhart—J. Lee McFate. 

New Castle Glass & China Co., The— 
Fred A. Davis. 

Standard Wire Co., The—Jonas Kauf- 
man. 

Universal Sanitary Mfg. Co—C. J. 
Kirk. 

New Orleans, La. 


Barrett Mfg. Co.—V. Frank Banta. 

City Bank & Trust Co—F. O. Breckin- 
ridge, Pres. 

Del Bondio, E. W., & Co., Ltd—F. J. 
Zaeringer. 

Interstate Trust & Banking Co.—Lynn 
H. Dinkins, Pres. 


New York, N. Y. 
Atlas Assurance Co., Ltd—Frank Lock, 


Mgr. 

Belding Bros, & Co—John R. Emery. 

Benedict & Benedict—George W. Hayes. 

Broadway Bargain House—Louis Lu- 
betkin. 

Browning, King & Co—W. H. Coffey. 

Burch, Bailey & Co—P. M. Taylor. 

car gy Insurance Co.—C. H. Post, 

gr. 

Cannon Mills—F. A. Williams. 

Collins, Ray & Co—Wnm. H. Dempsey. 

Commercial Trust Co. of New York— 
J. E. Bulger. 

Commercial Union Assurance Co., Ltd., 

; of London—A. H. Wray, Mgr. 

Diamond Match Co.—W. A. Holman. 

Dreyfus & Cohen—Hugo Herzog. 

Empire Trust Co—H. M. Gough. 

First National Bank of Brooklyn—Ed- 
win A. Marschalk. 

Firth Carpet Co., The—E. Gugelmann. 

Frank & Bauer—Abraham Frank. 

German American Insurance Co.—Wm. 
N. Kremer. 

Gimbel Brothers—Samuel Douthert. 

Gingold Brothers—Joseph Gingold. 

Gitterman, Henry, & Co. 

Globe & Rutgers Fire Insurance Co.— 
E. C, Jameson. 

Greeff & Co—Wnm. J. Faith. 

Gregory, George G., Jr—Care Hackett, 
Carhart & Co. 

Groetzinger Bros. & Sugenheimer—John 
I, Cohn. 

Hazard, William A., & Co.—Edwin L. 

*Bryan. 

Howe, Brooks & Co.—E. D. Otto. 

E. Jacobs & Co.—E. Jacobs. 

Jenkins Bros.—A. Eugene Brady. 


Kingan Provision Co.—Gardner Mc- 
Bride, 

Liverpool & London & Globe Ins. Co., 

_ The—Geo. W. Hoyt. 

London Assurance Corporation—Charles 
L. Case, Mgr. 

Mason & Hanson—P. M. Woolley. 

Meyer, Martin & Danda—C. van Wille. 

Meek, Chas. E. 

Moak, H. D—Care Hirschberg & Co. 

New York Underwriters Agency—A. & 

_ J. H. Stoddardt, Gen. Agts. 

North River Insurance Co.—J. L. Par- 
sons. 

Revillon Freres—W. F. Prausa. 

Sadowsky, R.—Morris Katz. 

Salkey & Blumberg Co.—William I. 
Blumberg. 

Samuel Bros. & Co—Adolph A. Ra- 
haeuser. 

Schiff, David, & CoA. Harrison. 

Scotia Worsted Mills—Allen T. Hop- 


ping. 
Shreve & Adams—Ambrose R. Adams. 
Siemons, Chas. F., Inc—Chas. F. Sie- 


mons. 

Siff, Nathan—Wm, P. Feeney. 
Silverman, M. R. 

Spero, Michael & Son—Charles Haas. 
Sterns, Simon, & Co—E. P. Sterns. 
Sun Insurance Office—J. J. Guile, Mgr. 
Turner, Halsey Company—C. W. D. 


Halsey. 
— M. P., Co—Max B. Berking, 
ec. 

Uhrilaub, John C. - 

United States Finishing Co., The—F. S. 
Jerome, Treas. 

Voorhees Rubber Mfg. Co—Jno. J. 
Voorhees, Pres. 

Washington Clo, Co—Harry D. Kohn. 

Wendell, Fay & Co—F. W. Boyd. 

Westchester Fire Insurance Co.—Jno. 
N. Kelly. 

Yawman & Erbe Mfg. Co.—R. E. Rose. 


Norfolk, Va. 
Andrews, T. C., & Co., Inc—T. C, An- 


drews. 
ne of Norfolk, Inc—O. J. Egerton, 


ash. 
Bass. Daughtry Co., Inc—Geo. W. 
Daughtry. 
Bosman & Lohman Co.—R. I. Bosman. 
Clark Sash & Door Corp.—F. T. Clark. 
Dickinson, S. T., Jr., & Co.—S. T. Dick- 
inson, Jr. 
Gill, J. G., Co., Inc.—J. G. Gill. i 
Grandy Jobbing Co., Inc—M. S. Win- 


ner, 

Hall & Bass, Inc—W. T. Bass. 

Kelly & Borum, Inc.—W. L. Kelly. 

Morris, S. E., Co—S. E. Morris. 

Royal Havana Cigar Mfg. Co.—D. T. 
Bowers. 

Sawyer-Stevens-Cowper Co., Inc.—W. 
W. Sawyer. 

Slade & Co., Inc.—W. J. Slade. 

sonmern Distributing Co.—C. E. Her- 

rt. 
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Tidewater Sash, Door & Blind Co., Inc. 
~~ - Wright. 
Virginia Bank & Trust Co., Inc.—H. G. 
Whitehead, Cash. 
Virginia Confectionery & Grocery Co.— 
S. A. Markel, 
Washburn-Crosby Milling Co., Inc.—E. 


Taylor. 
Watters & Martin—J. H. Waters. 
o., Inc.—J. F. Wil- 


Wilson & Thumm 

son. 

Winston Notion Co., Inc-—M. Winston. 

Philadelphia, Pa. 

American Tin & Terne Plate Co.—Chas. 
MacBride, Sec. 

G@aldwell, J. E., & Co—I. E. Bowen. 

Catlin & Co.—Arthur J. Fleming. 


Cohn, Harris J. 
Dairymen’s Supply Co—Geo. R. Ma- 


loney, Pres. 
Dry Goods Co— 


Doughten-Wilkins 
Isaac G. Price. 

Franklin Trust Co—C. A. Harris, Jr., 
Treas. 

Gatchel & Manning—A. H. Dennis. 

Pennsylvania Flexible Metallic Tubing 
Co.—H. A. Ansell, V. P. & Treas. 

Powell, Clouds & Co.—Pennock Powell. 

Schoettle, Edwin J., Co—Edwin J. 
Schoettle. 

Sickles, M., & Sons—Louis Sickles. 

pas Index Card Co.—W. D. 
and. 

Uditsky, J., & Son—Harry Uditsky. 

Valvoline Oil Co—Henry S. Kriebel. 

Wiernik, Edelstein & Co. 


Pittsburgh, Pa. 


Allegheny Trust Co.—R. B. Hansell. 
Campbell & Woods Co., The—W. O. H 


Se Ce in Pittsburgh, Inc—Jas. H. 
Canfield. 
Fort Pitt Publishing Co.—Robt. Brind- 


ley. 
Miller & Coulson—E. H. Miller. 
Wigman Lumber Co..—W. H. Wigm 
Williams & Co., Inc.—Harold E. will. 
iams, 


Ro- 


Rochester, N. Y. 
rae Stamping Co.—J. R. McLaugh- 
Jaferian, B. B. 
Puritan Soap Co.—H. C. Green. 


Rochester Can Co.—M. E. Gray. 
Wheeler & Benham—O. W. Wheeler. 


Rockford, | 
Central Furniture oer E. Landstrom, 


Sec, 

‘Rockford National Furniture Co.—Au- 
gust Peterson. 

Union Overall Co—A. J. Anderson. 


Scranton, Pa. 


Third National Bank—B. B. Hicks, 
Cashier. 


Seattle, Wash. 


Bradner Co., The—E. C. Bradner. 

Bratnober Lumber Co.—Harry D. 
Weeks. 

Carpenter, R. A—Care Schwarzschild & 
Sulzberger Co. 

Carstens & Earles, Inc—Henry Car- 
stens. 

Commercial Importing Co—J. N 


. Shaw. 
_—— Dairy Supply Co.—J. V. 


. Shep- 

English, Harry. 

Fraser, Ache. 

Grant, J. R., Co—J. R. Grant. 

Hopkins- Day Co.—A, H. Saude. 

Johnson, Lieber & Van Bokkelen—L. 
Van Bokkelen. 

Lytle, Ed—J. W. Cook. 

McCullagh-Halvorsen Co—C. W. Mc- 
Cullagh. 

Miller-Austin Co.—A. G. Austin. 

Morris & Co.—W. J. Casselberry. 

Northwest Produce Co.—W. Wilkins. 

Norton, H. F., Co., The—B. T. Carr. 

Pacific Printers Supply Co—Fay F. 
Randolph. 

Postal Telegraph Cable Co. of Pitts- 
burgh—J. J. Dunne. 

Powles, J. B., & Co—L. W. Stanley. 

Raeco Products Co., The—E. E. Harri- 


son. 

Shelton Machinery Co.—C, H. Palmer. 

Smith Cannery Machines Co.—B. R. 
Brierly. 

Thorne Advertising Service—J. F. 
Thorne. 

Walter, D. N. & E, & Co.—W. C. 
Lewis. 

‘St. Louis, Mo. 


Buffalo Springs Distilling Co—N. F. 
Dean. 

Heinz, H. J., Co—R. W. Tierney. 

Lynch & Co.—Fred. H. Hoberg. 

Maull, Louis, Cheese & Fish Co.—Louis 
Maull. 

Mississippi Valley Fuel Co—J. B. Krei- 
kemeier. 

Nixon-Jones Printing Co—R. M. B. 
Tidd. 

Otis Elevator CoE. W. Moon, Jr. 

Powers-Weightman- Rosengarten Co.— 

. Ambler. 

Thread Agency, The—C. C. Gheens. 

Watson-Glasgow Hosiery Co—Wm. H 
Glasgow. 

Wenthnaitemne Electric Mfg. Co.—Ed. 

Roworth. 
St. Paul, Minn. 


Western Display Co.—F: W. Brown. 
Whaley & Anglim—W. G. Anglim. 
Salt Lake City, Utah. 
Davis Shoe Company—Ben Davis. 
Utah National Bank of Ogden—R. E. 
Hoag. 
Utica, N. Y. 
Abelson & Lieberman—M. S. Lieberman. 


American Tailoring a The—John D. 
Turnbull. 





Bird, Jones & Kenyon—H. B. Kenyon. 

Bowman, Geo. A; 

Bowne-Gaus Shoe Co. The—F. J. 
Bowne. 

Bradstreet Company, The—F. A. Clark, 
Supt. 

Brown, L. Warnick, & Co—D. W. 
Brown. 

Campbell & Jefferson Co—J. H. Jef- 
erson. 

Capron Knitting Co.—S. A. Hagan. 

Childs, O. J., Co.—J. H. Corbett. 

Citizens Trust Co—W. I. Taber. 

Dun, R. G., & Co.—J. B. Geer. 

Eureka Mower Co.—H. G. Newcomer. 

Foster Bros. Mfg. Co—A. O. Foster. 

Frisbie, Coon & Company—Sherrill 
Sherman. 

Frisbie & Stansfield Knitting Co— 
Stanley L. Butler. 

Griffin & Hoxie—Frank E. Dunham. 

Hart & Crouse Co.—H. G. Hart, Jr. 

Hieber, John C., & Co—Eugene A. 
Hieber. 

Horrocks, Ibbotson Co.—J. H. Horrocks. 

Hurd & Fitzgerald Shoe Co., The— 
Hugh R. Jones. 

‘ Johnson & -Murray—D. C. Murray. 

Jones, G. M., & Co.—A. H. Gable. 

Kellogg, C. G, & Sons Co—J. W. 
Liyden. 

Lortz-Teuscher Co.—Robt. P. Whiton. 

McLeod & Ormsbee—John Ormsbee. 

Millard, Charles, & Son Co—A. H. 
Dobson. 

Mitchell & Thomas—W. W. Mitchell. 

Mohawk Valley Cap Factory—A. 
Birch. 

Oneida National Bank—G.’‘A. Niles. 

Oneida Knitting Mills—R. J. Rock. 

Owen, Wm. E., & Son—F. W. Owen. 

Pixley, H. D., & Son Co—Geo. W. 
Pixley. . 


Rathbun & Co.—John P. Williams. 

Roberts-Wicks Co.—John G. Jones. 

Savage Arms Co.—Robt. H. Jones. 

Second National Bank—F. R. Winant, 
Cash, 

Sessions, F. W., Millinery Co—F. W. 
Sessions, 

Skenandoa Cotton Co.—H. D. Kernan, 
Treas. 

Smyth-Despard Co.—D. DeW. Smyth. 

Standard Brass Mfg. Co—Theo. G. 
Ward. 

Thomas, T. R., & Co—F. E. Thomas. 

Utica Brass Works—Fred E. Howarth. 

Utica Candy Co—F. W. Keller, Treas. 

Utica City National Bank—M. C. Brown, 
Cashier. ® 

Utica Drop Forge & Tool Co.—Hugh 
White. 

Utica Heater Co.—Edw. Norris. 

Utica Knitting Co.—Geo. W. Oatley. 

Utica Steam Engine & Boiler Works, 
The—F. S. De Long. 

Ut.ca Trust & Deposit Co. 

Wil:ams, A. H., Co.—Edw. C. Glatt. 


Wilkes-Barre, Pa. 
Second National Bank—E. W. Mulligan, 
Cashier. 


Vulcan Iron Works—George Nicholson, 
Treas. 


Wilmington, Del. 
Bancroft, Joseph, & Sons Co.—Joseph 
Bancroft. 
Security Trust & Safe Deposit Co.—L. 
Scott Townsend, Treas. 
Wilmington Trust Co.—S. L. Townsend, 
Vice-Pres. 


York, Pa. 


York Wall Paper Co—J. H. Findley, 
Pres, 


Someone has said “Science is common property. A discovery 


made in one chemical laboratory at once becomes known to all such 


laboratories throughout the world.” Consider for a moment how 
progress would be retarded if this were not so. Consider also how 
business would be retarded if there were no exchange of ideas or 
experience. It needs no argument to show that the more freely and 
rapidly exchange takes place the more safely and profitably will 
general business be conducted. The National Association of Credit 
Men is the great clearing house of ideas and experience touching 
credit department work. Every member should seek to make it more 
effectively so. For instance take the present opportunity to help 
Chairman Ira D. Kingsbury, of the Credit Department Methods Com- 
mittee, make the largest possible success of the model credit depart- 
ment which his committee is arranging for the New Orleans conven- 
tion. If you have what you have found to be a peculiarly helpful 
method of handling a certain portion of your credit department work, 
send Mr. Kingsbury sufficient data to enable him to give the benefit 
of the idea to other members of the Association. Why be narrow or 
indifferent in this matter? 
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A list of books especially appropriate for the credit man’s reading 
has been prepared by the National Association of Credit Men. Send 
to the National Office, 41 Park Row, New York, for this list. 


Notes. 


President F. H. McAdow of the National Association was the guest 
of the St. Paul and Minneapolis Associations at a joint meeting held at 
St. Paul April 12. 


Virginia has recently enacted a law for the more frequent, regular and 
thoroughgoing examination of state banking institutions. The State 
Corporate Commissioner is now receiving applications for examiners in 
preparation for the law taking effect July 1. 


James G. Cannon, vice-president of the Fourth National Bank of 
New York, second president of the National Association of Credit Men, 
is to address the Boston Credit Men’s Association, April 29th, on “Clear- 
ing House Certificates and Emergency Currency.” 


In the directory of affiliated branches of the National Association of 
Credit Men appears this month for the first time the Davenport Associa- 
tion of Credit Men at Davenport, Iowa, organized with twenty-nine mem- 
bers. This will make the third affiliated branch in that state. 


Of the twenty-two banking institutions doing business in Portland, 
Oregon, eighteen have for some time been members of the Portland Asso- 
ciation of Credit Men and the remaining four were received into the mem- 
bership at a recent meeting. Every local association should have all local 
banks with it. No institution needs the association quite as much as the 
banks. 

A further meeting for organization purposes was held by the credit 
interests of Utica, N. Y., March 23d, when the committee on organ- 
ization and the committee on by-laws and constitution made their reports, 
which were adopted. It was decided to incorporate under the name 
Utica Association of Credit Men and elect officers at the next meeting. 

The New York Credit Men’s Association held its annual spring ban- 
quet at Hotel Astor, April 7. The speakers included Hon. Jack Beall, Con- 
gressman from Texas; Hon. Wm. J. Schieffelin, president of Citizens’ 
Union, of New York; Hon. John William Hallahan, Philadelphia, Pa. ; 
Rev. F. Clare Baldwin, D.D., East Orange, N. J. A full account of the 
meeting will appear in the May BULLETIN. 

Chairman A. L. McMeans of the Membership Committee of the 
Detroit Credit Men’s Association is pointing his committee toward a 
record of four hundred members by convention date. Some of the best 
houses in Detroit, heretofore not approachable in the matter of member- 
ship, have recently been induced to join. Membership as of April Ist 
was approximately 260. 

A member of the Grand Rapids association suggests that the BULLE- 
TIN supplement its new column, “Calendar of the Past Month’s Events 
in Local Associations,” opened for the first time in the March 
number, by giving each month the dates of local associations’ meetings 
which are going to fall during the coming month. Frequently it happens, 
he says, that credit men will be visiting a city on the day the association 
there is to have a gathering of its members, or perhaps he can plan to be 
in the city on that date. The BULLETIN would be git to be advised how 
other members feel about the recommendation. 





The Norfolk association at its March 30th meeting elected the 
Rev. Dr. S. W. Melton an honorary member and chaplain of the 
association. 


F. W. Standart, of the Denver association, with Mrs. Standart, 
sailed for Europe in March for a few months’ rest and recreation. 
Mr. Standart called at the National office just before sailing. 


The Buffalo association has decided by popular vote of the mem- 
bers to hold the noon-day meetings on Tuesdays instead of Fridays, 
and at Lafayette Hotel until the Chamber of Commerce is ready to 
serve luncheons. 


J. H. Kentnor, of Smith and Davis Mfg. Co., St. Louis, addressed 
the thirteenth annual convention of the Missouri Retail Hardware 
Association in February. Mr. Kentnor’s theme was credits in the 
practice of which he is a Past Grand Master. 


At the March meeting of the Jobbers’ Credit Association of 
Duluth-Superior the following officers were elected for the ensuing 
year: W. B. Cross, of F. A. Patrick & Co., president; E. A. Schulze, 
of Schulze Bros. & Co., vice-president; F. E. Church, of Northern 
Shoe Co., treasurer, and W. L. Mackay, of Stone-Ordean-Wells Co., 
secretary. 


In some inexplicable way certain notes regarding the Norfolk asso- 
ciation’s activities found their way under Richmond notes in the 
March BuLtetin. It was purely an error which the BULLETIN regrets. 
The association of each city is sufficiently wide-awake not to need 
to rob the other of any of its credit or glory. 

The Duluth association has organized an adjustment bureau 
with W. A. McNaughton, assistant secretary of the association, as 
manager. President Cross states that the bureau will operate strictly 
along the lines approved by the National Association of Credit Men 
as laid down in convention. 

On the occasion of the election of officers of the Union National 
Bank of Louisville recently Frank M. Gettys, formerly president of 
the National Association of Credit Men, was made cashier of that 
institution. Mr. Gettys’ advance in his newly adopted field cannot 
be too fast to suit his many friends and admirers in the Association. 


At the annual meeting of the Fort Worth Association of Credit 
Men held in February the following officers for the ensuing year were 
elected: Wm. James, of T. R. James & Son, president; T. E. Blanch- 
ard, of Jersey-Creme Co., vice-president; Elmer Renfro, of American 
National Bank, treasurer, and Geo. Q. McGown, secretary. 


Chairman Maxwell S. Green, of Chicago, of the Membership Com- 
mittee of the National Association, is ill, having contracted typhoid 
fever. The case is said not to be very severe. While unable to attend 
personally to the work of his committee, Mr. Green’s plans for pushing 
its work vigorously right up to convention time are being carried out 
by his fellow committeemen. 

The Grand Rapids Association believes its meetings are of enough 
importance to get out the program of meetings for a year in advance. 
The entertainment committee has already named the chairmen who 
are to be responsible for the meetings through January, 1911. It 
has been found that through the exercise of foresight speakers can be 
secured such as could not be had on ‘notice of so short a period as one 
or two months. 
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The manager of the Memphis association adjustment bureau 
recently reported that Memphis credit men had become so accus- 
tomed to placing all their insolvency cases in the bureau that the 
bureau is now able to control nearly all insolvency matters arising 
in the Memphis territory. The results, he said, of this co-operation 
had been proving highly satisfactory. 


Frank S. Evans, of Strawbridge & Clothier, one of the most 
prominent members of the Philadelphia Credit Men’s Association, 
addressed the March meeting of the Philadelphia Business Science 
Club on “Credits.” At the same meeting addresses were made by 
Louis S. Amonson, who spoke on “Character, the Foundation of 
Credit,” and by J. Howard Reber, president of the National Associa- 
tion of Commercial Lawyers, on “Collections.” 


The Dallas Association of Credit Men has just completed the distri- 
bution of pamphlets containing the excellent address on fire waste and its 
relation to premium rates delivered before that association in November 
by Col. J. T. Trezevant, of Dallas. The address is one of unusual excel- 
lence, and is timely because of the present inclination to fix rates afbi- 
trarily through legislation. 


In order to keep its directors right up to the mark the Pittsburgh 
Association of Credit Men prepares monthly in tabular form a statement’ 
containing the names of all directors so arranged that the record of each 
in attending board meetings and weekly noonday luncheons is clearly 
given. It is simply a reminder to them that their attendance at meetings 
is important and not merely a perfunctory matter. 


The Portland Association of Credit Men has just issued a handbook 


setting forth a concise history of the formation of the credit men’s asso- 
ciations in the various trade centers of the country, telling how they amal- 
gamated into the National Association of Credit Men, presenting the ob- 
jects and aims of credit men’s associations and the constitution and by-laws 
and membership of the Portland association. The object in issuing the 
book was to give mew members and prospective members a broad idea of 
local and national associations of credit men. 


The Norfolk Association of Credit Men is doing everything in its 
power to develop the delinquent debtor list. At one luncheon recently the 
members testified to the fact that they had together been saved over 
$1,200 through information given in but one list. This sort of list as 
an auxiliary to the exchange of information bureau affords the most 
scientific basis for extending credit ever devised. For instance, members 
of the Norfolk association bureau, which by the way means practically 
the entire membership, can call up the bureau and learn if a party has 
been refused credit and by whom. 


Members of the National Association of Credit Men who have 
had dealings with the Sprague Mercantile Agency of Chicago, Con- 
solidated Adjustment Co. of Chicago, Barr & Widen Mercantile 
Agency, St. Louis, Whitney Law Corporation of New Bedford, Mass., 
National Collection Agency of Washington, D. C., International Law 
and Collection Agency of Dayton, Ohio, and Manufacturers’ and 
Jobbers’ Commercial Agency of Benton Harbor, Mich., are requested 
to report the results of the same to the National office. 
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Callers at the National office recently include Chas. Bayly, presi- 
dent of the Denver Men's Credit Association, Enoch Rauh, president 
of the Pittsburgh association, W. T. Connor, president of the Roch- 
ester association, J. Gazzam Mackenzie, president of the Toledo asso- 
ciation, Wade Millis, president of the Detroit association, Wm. R. 
Corwine, secretary of the National Association of Clothiers, and 
W. H. Grimes, of the Chattin-Norton Importing Co., of St. Louis, Mo. 


At the last meeting of the Boston association W. G. Wales 
declared that the credit exchange bureau initiated by the members 
in December had gained support more rapidly than its best friends had 
permitted themselves to hope. He said that though the dry goods, 
millinery and clothing trades had been the promptest to see the advan- 
tages of the bureau, other lines would no doubt soon feel they as well 


could be helped by exchanging experiences and ledger information 
through the bureau. 


The merchants of Baltimore individually and unitedly are fight-- 
ing to defeat the traders’ license bill now before the Maryland legis- 
lature on the ground that if passed it would be the means of drawing 
capital from the city and of forcing merchants to make of Baltimore 
a city of showrooms only, keeping stocks out of the state in order to 
avoid excessive taxation. There are other objections to the bill, nota- 
bly the demand for publicity in a merchant’s affairs. The Credit Men’s 
Association of Baltimore and the Travelers’ and Merchants’ Associa- 
tion are leading the organization forces against the bill. 


The BuLLetin has frequently commented upon the gratifying in- 
terest many trade papers take in educating in fundamental credit prin- 
ciples those engaged in the lines they are endeavoring to foster. For in- 
stance, the Dry Goods Economist, in its March 26th issue, presented an 
editorial on “Bases of Credit,” suggested largely by the excellent booklet 
edited by William Post, of the Central National Bank of Philadelphia, 
“The Four Big C’s of Credit.” Such articles come to the eye of just 
that class of business men which this Association desires particularly to 
reach, and have a most wholesome influence in giving,men deeper regard 
for correct business principles. 


Here’s a merchant in North Dakota who makes a financial state- 
ment to a Minneapolis jobber in which he shows but $7,000 in liabili- 
ties. representing that as the limit of his indebtedness and positive 
that was all he owed; but the trouble is that his report did not tally 
with records of the Northwestern Jobbers’ Bureau which showed 
that he owed St. Paul and Minneapolis jobbers over $9,000. Would 
it not make you suspicious that there is something wrong in Denmark 
if this were one of your customers? These are the kind of facts a 
bureau for exchanging credit information supplies. The bureau gives 
positive testimony you cannot get in any other way. 


The Omaha Association of Credit Men, which had arranged to have 
W. H. Merrill, manager of the Underwriters’ Laboratory of Chicago, ad- 
dress its March meeting, determined to take the advantage of the oppor- 
tunity of giving Mr. Merrill a larger audience by the fact that the Federa- 
tion of Nebraska Retailers convened in Omaha in March. Accordingly, 
at the banquet tendered that convention by the leading business men 
_of Omaha Mr. Merrill was enabled to impress upon the great retail 
trade influence of the state the facts connected with our great fire 
waste evils. Thus the credit men of Omaha were able to reach directly 
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on fire insurance questions the very men, whom the association 
indirectly is right along trying to educate along these lines. 


W. R. Rose, of the Cleveland association, offers the following parody 
on Watt’s “How Doth the Little Busy Bee:” 
“How doth the busy Credit Man 
Improve each shining hour, 
And ’gainst the doubtful debtor plan 
With all his subtle power. 


“At every turn he shows his skill 
Thro’ countless clever moves. 

In God we trust, but not until 
The Credit Man approves.” 


“Butte, the Unique” is the title of a handsomely printed brochure 
issued by the Merchants’ Association of Butte, Montana, on the 
resources and advantages of that city. The introductory page explains 
that one of the objects of the booklet is to correct misapprehensions 
or mistakes regarding the city which many Americans hold because 
of insufficient knowledge. That Butte has left years behind it the 
mining camp days is attested by the illustrations given of the city’s 
bank buildings, schools, residences, churches, business buildings, etc., 
not to mention the pictures of its leading solid citizens. Among the 
latter are several members of the Butte Association of Credit Men 


whose president, Chas. E. Virden, is also president of the Merchants’ 
Association. - 


The March 13th issue of the Denver Sunday News-Times con- 
tained a cut of the A. C. Foster twelve-story fireproof building, contract 
for constructing which Mr. Foster has just given out. The building 
will be what is known among insurance men as a “Class A” structure, 
no wood being used. Though the building will not be completed till 
January 15, 1911, already the ground floor and a large portion of the 
office space have been leased. This enterprise is of interest to credit 
men because of Mr. Foster’s loyalty to the National Association of 
Credit Men practically from its beginning. There scarcely has been a 
term when he was not actively leading some special line of association 


work, and he is now chairman of the Banking and Currency Com- 
mittee. 


With a view to warding off radical legislation touching the railway 
corporations of the country the Railway Business Association, made up 
of manufacturers of railway materials, contractors in railway construc- 
tion and dealers in general railway supplies, is endeavoring to arouse all 
business interests of the country so that they shall demand of Congress 
that only such legislation regarding railways shall be enacted as shall have 
been in all calmness and fairness thoroughly investigated and found abso- 
lutely necessary for the public good. Between two and three hundred 
bills affecting railways have been introduced into the present Congress, 
more than eighty of which affect railways exclusively, many being dis- 
tinctly radical. The purpose of the association in its legislative work is 
to give general confidence to railway management and investors so that 
railway betterments and extensions may not be unnecessarily hindered by 
reason of hurtful legislation. 


There are a good many loyal members of the National Association 
of Credit Men who believe so cordially in what it is doing that they are 
willing to go out of their way to persuade other business men of the bene- 
fits the Association is conferring on general commercial interests. For 
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instance, here is an extract of a letter from the pen of one of the highest 
officers of one of the largest concerns in the world who is writing about a 
party whom he is trying to induce to come into the Association: “If I 
cannot convince the treasurer of the concern of the desirability of a mem- 
bership in the Credit Men’s Association I will throw up the sponge ; that 
is, if he has any red blood in his veins. And without any criticism of your 
good friends who live in that part of the country, I must say I have found 
them extremely narrow in their views and look upon a ten-dollar subscrip- 
tion to anything as being almost prohibitory. I trust some of those Yan- 
kees will go to the convention at New Orleans and rub up against some 


of the people in that city and get their blood warmed up a bit. God 
knows, they need it!” 


At the March 8th noon-day luncheon of the Baltimore association, 
Edward L. Robinson, vice-president of the Eutaw Savings Bank, made 
an address on the postal savings bank bill now before Congress. He 
declared that he-had, after considerable investigation, been unable to 
find any great public demand for the measure and such a bold depar- 
ture from the spirit prevailing in our institutions as the measure carried 
called for profound consideration and a really general demand from 
the pedple before its adoption. From the credit man’s standpoint Mr. 
Robinson pointed out that the measure had a most important bearing, 
because while savings banks are reluctant to impart information con- 
cerning the affairs of a depositor to any unauthorized inquirer, still 
the money of depositors is subject to legal process, and under some 
circumstances creditors can obtain full information and satisfaction 
concerning matters in which they have vital interests. Under the 
proposed bill funds of depositors are exempt from execution, opening 
the doors to flagrant fraud in concealing assets, besides closing all ave- 
nues of information upon which creditors have to rely in order to 
establish their rights. 


While not in recent years the representative of his house in the 
National Association of Credit Men, the death of Augustus Kiefer, 
of A. Kiefer Drug Company, of Indianapolis, removes an old friend 
of the Association who was long an active member before the local 
Indianapolis organization was formed. Mr. Kiefer was one of the best 
known and most honored pioneer citizens of Indianapolis, who by 
close application built up from a very modest retail house one of the 
largest drug concerns in the Central West. Though 77 years of age 
when fire completely destroyed his building and stock in 1905, he went 
to work at once to re-establish his business because, as he said, he 
owed it to his employees. Mr. Kiefer served the Credit Men’s Asso- 
ciation on its Legislative Committee in 1903 and was state vice-presi- 
dent in 1901 when the Association followed the custom of having in 
each state a vice-president to promote its interests. As Mr. Stilz, who 
now represents the Kiefer Company in the Association, says, “There 
are many men who owe their success to Mr. Kiefer who helped them 
get a foothold in the commercial world when their only capital and 
basis for credit were a good character and the enterprise and ability 
to build up a business.” 


The members of the Norfolk association have been “doing things” 
for the last few weeks. Under its proper heading will be found a list 
of twenty-two members just received into the association, and President 
Barbee writes that they have as many more “suspects” and that there are 
good chances of more than doubling the membership before the conven- 
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tion in May. The members are thoroughly aroused as to the value of 
co-operation in credits, and their midday luncheons in the private dining- 
room at the Fairfax Hotel every Wednesday are becoming so popular that 
the hotel management frequently has to extend the tables into the main 
dining-room. It is not an unusual thing to see competitors who have 
heretofore regarded each other as having “horns” now rubbing elbows 
and consulting each other over the extension of credits at these luncheons. 
One new member declared at a recent meeting that he had saved $500 by 
attending the first luncheon, through exchange of information across the 
table. On checking up results on the same day it was found that over 
$1,200 in orders had been declined through the exchange of confidences 
regarding certain customers. If any member of the National Associa- 
tion be in Norfolk on a Wednesday he would do well to remember 
the luncheon of the local association and see what these weekly 
gatherings mean in energizing an organization. 


The Portland Association of Credit Men, which has for some time 
been at work upon the problem of perfecting the system of collection items 
by country checks, adopted the following recommendations at the Feb- 
ruary meeting: 

1. That drafts on country customers be forwarded direct to country 
banks, and not deposited locally for collection. 

2. That a small fee of ten or fifteen cents in stamps be enclosed with 
each draft, in an envelope bearing the inscription “Member of Portland 
Association of Credit Men,” and that the secretary be instructed to print 
and distribute such envelopes with a copy of these resolutions. 

3. That when money is actually collected by a country bank, a reason- 
able exchange, in addition to the fee mentioned, be allowed. 

4. That a copy of these resolution be sent to each bank in this territory, 
and that same be printed also in some organ devoted to banking interests. 

The Portland members have generally adopted this plan in their col- 
lections and are finding it works a great improvement. In writing of the 
plan Secretary Smith of the Portland association notes that the system 
might not be practical for adoption in all trade centers, some not having 
as compact a territory as Portland, whose business is confined as a 
general proposition to contiguous states; but, as Secretary Smith says, 
it has worked so acceptably to Portland houses that it seems worthy 
of trial under different conditions. 


As having its effect upon commodity prices, the statistics of gold 
production during the year 1909 have a deep interest. As reported by 
the monthly letter of the National City Bank of New York, “the output 
of gold by the mines of the world for the calendar year 1909 is estimated 
to have been approximately $460,000,000, or an increase of about $16,000,- 
000 over that produced in 1908. Africa leads in the world’s pro- 
duction of gold for 1909 by an output of about $170,000,000; an increase 
over that for the calendar year 1908 of $4,180,000. The United States 
occupies the second place with a product of $99,230,000, an increase over 
that of 1908 of $4,670,000. The greatest gain in the output of gold made 
by any single country in 1909 was that of Russia, whose product increased 
from $28,000,000 in 1908 to $35,000,000 in 1909, an increase of about 
$7,000,000. The small increase in the output of the African mines for the 
year, namely, $4,000,000, is attributed to labor troubles, which have appar- 
ently been adjusted, and the outlook for 1910 is very promising. Re- 
peated efforts have been made from time to time to show the disposition 
of the world’s product of gold, but it is very hard to arrive at any accu- 
rate figures. It is estimated that of each year’s product of gold from 
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44 to 50 per cent. is converted into currency, while the balance is used 
in the arts and exported to the east. There is no doubt that the increased 
production of gold has a tendency to increase the price of commodities 
more or less. This is shown by a comparison of the prices prevailing 
during the periods when the production of gold was increasing with 
those of the periods when the production was diminishing. The de- 
mand for gold by the different countries of the world appears to be 
insatiable and it is absorbed as rapidly as it is produced.” 


A. J. Gaehr, president of the Cleveland Association of Credit 
Men, -has been elected to the directorate and made treasurer of the 
Geo. Worthington Company. 


Members of the National Association generally, know how the 
National office in season and out of season, if luckily there be the 
latter, has warned against the methods pursued by certain collection 
agencies. One of these agencies seeks by a rather clever design to 
win attention and hold it. Its business cards on the reverse side 


presents the genial or sour face, as the circumstances warrant, which 
the BULLETIN reproduces: 


If you have wv ‘SIY} OAL] Yoo] 
Our Service in § - =~ nok ayew [IM 
your business | rR sjunosse + yuenb 
you will smile ‘ -ulyjap anof ‘ou 


like this. al : aaey nok jy 


Judging from the experience of scores and hundreds of credit 
men, you will wear somewhat the expression below when you have 


added your experience to theirs and given this certain agency a 
contract. : 


He signed up first, then investigated. 
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The New Orleans Convention. 


The BULLETIN is able to present several important details regarding. 
the fifteenth annual convention of the National Association of Credit Men 
which were not in hand in time for previous issues. The full business 
and entertainment program will be published in the May BULLETIN which 
it is planned to issue several days ahead of the usual date in order that all 
may receive it before starting for the convention. 

The convention will be in. session May 17, 18, 19, 20, 1910, at New 
Orleans, Hotel Grunewald being the headquarters and the location of the 
convention hall. The hotel is admirably arranged for such an event -as 
a convention of this Association. The hall where the sessions will be 
held has excellent acoustic qualities and the hotel management will provide 
ample accommodations for special committee meetings. In order that 
none in attendance at the convention shall be in the slightest incon- 
venienced, it is advisable that hotel reservations be made as early as 
possible. J. D. Hunter is chairman of the Hotel Committee and can be 
addressed at United Shirt & Collar Co., New Orleans, La. 


TRANSPORTATION. 


It may be said in general that very favorable rates have been secured 
for delegates to the convention. For practically every part of the 
country reduced fares have been announced. 

The Southeastern Passenger Association has announced for the 
convention excursion fares covering its entire territory. The rates named 
from the principal points in its territory are: 


Bitmingham, Ala.......... $12.70 Evansville, Ind. .......... $23.90 
Montgomery, Ala. ........ 11.30 Lexington, Ky. .........4. 25.60 
Washington, D. C . Louisville, Ky. ....:...... 
Jacksonville, Fla. ......... 21.60 Wilmington, N. C 

Atlanta, Ga. : Cincinnati, Ohio 

Savannah, Ga. ‘ Memphis, Tenn, 

Cairo, II. y Nashville, Tenn. 

Lynchburg, Va. .......... 33.10 Norfolk and Richmond, Va. 


The Western, Central and Trunk Line Passenger Associations have 
each announced excursion rates of 1 3-5 fares between points in their 
territories and New Orleans, and the New England Passenger Association 
will probably do likewise. 

It should be especially noted that members and their friends residing 
in the territories in which the 1 3-5 fare rule applies, may pay regular 
fare from original starting point to a point in the Southeastern Passenger 
Association territory and there secure the benefit of the excursion fare 
given by that passenger association as listed above. 


TiME LIMITs ON RATES. 


Excursion tickets of the Southeastern Passenger Association will be 
on sale May 14th, 15th, 16th, and purchaser must reach point of purchase 
returning, not later than midnight of May 23d. Buyers of tickets in 
Western Passenger Association territory must be back at original starting 
point by midnight of May 24th. In the Trunk Line territory tickets will 
be on sale May 13th-18th inclusive and return to place of purchase must 
be made by midnight on May 25th. Central Passenger territory has the 
same limitations as the Trunk Line territory. 

Special arrangements for transportation by means of special trains_ 
or sections of trains are being made by the associations at New York. 
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Chicago, St. Louis, Cleveland and Cincinnati, details regarding which 
can be obtained from the secretaries of these associations, whose names 
and addresses will be found in the directory of affiliated branches in the 
last pages of the BuLLETIN. Members of the Association but not of 
these particular branches will find themselves welcomed, if it is convenient 
to join any of these parties. 


CONSTITUTIONAL AMENDMENTS. 


Notice is hereby given that at the forthcoming New Orleans conven- 
tion an amendment to Article X of the Constitution will be offered. It 
will provide for the division of the Mercantile Agency and Credit Co- 
operation Committee into two committees, to be known as Mercantile 
Agency Committee and Credit Co-operation Committee. As amended 
the article will read as follows: 


* “ARTICLE X. 


Standing Committees. 
The standing committees shall be: 
. Legislative. F. Business Literature. 
. Bankruptcy. G. Credit Department Methods. 
. Adjustment Bureau. H. Investigation and Prosecution. 
. Membership. J. Fire Insurance. 
. MERCANTILE AGENCY. K. Banking and Currency. 
L. CREDIT CO-OPERATION. 


The committees shall be appointed by the President as soon as pos- 
sible after the annual convention, subject to the approval of the Board of 
Directors.” 

*An amendment also to Article V1 of the Constitution will be offered. 
It will provide for a change in the number of delegates to annual con- 
ventions to which an affiliated association having five hundred or more 
members shall be entitled. That portion of the article affected will read 
as follows: 

“Each affiliated association HAVING A MEMBERSHIP OF 
LESS THAN FIVE HUNDRED shall be entitled in annual con- 
vention to one delegate for every fifteen members or fraction thereof. 
EACH AFFILIATED ASSOCIATION HAVING A MEMBER- 
SHIP OF FIVE HUNDRED OR MORE SHALL BE ENTITLED 
IN ANNUAL CONVENTION TO ONE DELEGATE FOR 
EVERY THIRTY MEMBERS OR FRACTION THEREOF.” 


BUSINESS PROGRAM. 

The opening session of the convention will be called at 11 o’clock on 
the morning of May 17th, the ceremonies customarily marking the open- 
ing of these conventions being followed. Following addresses of welcome 
from officers of the New Orleans Credit Men’s Association and others to 
which W. G. Walker, of Boston, will respond in behalf of tne Associa- 
tion, will come the president’s and secretary-treasurer’s annual reports, 

In the afternoon session of that day will be heard the reports of the 
Legislative and Membership Committees. 

On May 18th, the second day of the convention, but one session will 
be held, during which will be heard the reports of the Bankruptcy Law, 
Investigation and Prosecution, Mercantile Agency and Credit Co-opera- 
tion and Credit Department Methods Committees, 


* New matter in capitals. 





The Fire Insurance, Adjustment Bureau, Business Literature, Bank- 
ing and Currency and Federal Incorporation Law Committees will present 
their reports during the sessions of May roth. A new feature will be intro- 
duced into these conventions in the form of “Minute Talks by Minute 
Men” presented in the morning session of May 2oth. As the title indi- 
cates, these talks are to be as brief as possible, and will undoubtedly 
develop some very important suggestions regarding the extension of the 
work of credit men in association. In the afternoon session of that 
day the election of officers is to take place, followed by the election of 
directors to fill the places of those directors whose terms expire with the 
convention. They are seven in number, as follows: 


A. C. Foster Denver, Colo. 
F. J. LaMotte Baltimore, Md. 
David S. Ludlum Ardmore, Pa. 
H. G. Moore Kansas City, Mo. 
Geo. K. Smith New Orleans, La. 
F. R. Salisbury Minneapolis, Minn. 
J. W. Spangler Seattle, Wash. 


SPECIAL ADDRESSES. 


During the various sessions of the convention the regular business 
program will be interspersed by addresses by well-known speakers. All 
will be glad to know that the Hon. Wm. A. Prendergast, Comptroller of 
the City of New York, and formerly secretary of the National Associa- 
tion of Credit Men, will be present and make an address on the first day. 
The list of speakers also includes Newman Essick, of Los Angeles; Guy 


P. Miller, of Bridgeport; Harold Remington, of Cleveland; Henry 
Deutsch, of Minneapolis, president of the Commercial Law League of 
America; F. L. Pond, of Denver, and Wm. Crane Andrews, of New 
York. 


THE SociAu SIDE. 


The social side of the great convention has, as usual, received the 
most careful consideration of those in charge of the details of manage- 
ment. In the first place, the journey to and from New Orleans is to be 
for a great many full of novel scenes, being over a portion of our country 
marked by many conditions of life differing not a little from those of the 
Northern states. 

At the convention city the men of New Orleans have planned to 
make the evening of the opening day of the convention a get-together 
occasion by means of a reception to be held at the Palm Garden of the 
St. Charles Hotel. On Wednesday afternoon, inasmuch as there is to be 
only a morning business session, a boat excursion on the Mississippi has 
been arranged for in order to give to all an opportunity to know the lower 
Mississippi, whose importance historically and commercially needs no 
comment here; Thursday evening’s entertainment will be given at the 
Athletic Park, where an excellent opera troupe will give an out-of-door 
performance, and on Friday night will be given the usual smoker which 
has always given just that informality to these occasions which bring the 
men closer together. The ladies who come to New Orleans will find their 
opportunities for broadening acquaintances and delightful entertainment 
all that the most ambitious could wish. There will be something for 
them to do every minute. They will find New Orleans hospitality so 
generous and genuine that good-bye’s will be said with only regret. 
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Special Activities Now Engaging Local Associations. 


_ Here is presented some special lines of work engaging the atten- 
tion of local credit men’s associations. It is not to be presumed that 
this catalogue is complete, nevertheless it will give a very fair idea 
of the variety of important work credit men are taking up successfully 
in all parts of the country. 


BALTIMORE—Working for the defeat of the traders’ license bill now before the 
Maryland legislature. Supporting the proposed uniform false statement law 
for Maryland. 

BUFFALO—Making special efforts to develop to the fullest extent, members’ 
interest in the exchange of information bureau. 


CHICAGO—Committee appointed to study into the feasibility of a national inves- 
tigation and prosecution fund. 

CLEVELAND—Exerted special efforts in March to restore confidence in a large 
local bank experiencing an altogether unwarrantable run. Urging the establish- 
ing of a municipal court for Cleveland modeled after the Chicago system. 
Working for passage of the proposed uniform statement law and a fictitious 
a law for Ohio. Established with great success the weekly noon-day 
uncheon. 


DALLAS—Engaged in the distribution in Texas of literature aiming to show the 
relation between fire losses and premium rates and that rates cannot be 
arbitrarily fixed by legislation. Working for the proposed uniform statement 
law for Texas. 

DECATUR-SPRINGFIELD, ILL.—Developing plans for establishing a bureau for 
the exchange of credit information. 

DULUTH—Completed the organization of an adjustment bureau. 

FORT WORTH—Studying the Texas laws relating to exemptions and rights of 
married women, with a view to amending them. Planning to start a fund for 
the investigation and prosecution of fraud. Arranging for active campaign 
for passage of the proposed uniform false statement law. 

GRAND RAPIDS—Working upon a system of uniform accounting for municipali- 
ties. 

MEMPHIS—Plans being formulated under a special committee for the creation 
of a prosecution fund of $20,000. An appeal to be made to the Supreme Court 
of Mississippi to have bulk sales law in that state construed. 

NEWARK—Appointed a committee to study means of handling fraudulent failures. 
Legislative Committee framing a bill making it a misdemeanor for a party 
knowingly to give to another wrong information regarding a third party upon 
the basis of which credit is extended to the last named, resulting in injury and 
loss to the second party. 

NEW YORK—Urging the passage of a stricter auctioneer’s license bill so that 

_ his books shall be opened to proper authorities . 

NORFOLK—Used its influence for passage of a law requiring greater regularity 
in examination of state banking institutions. Planning to start a fund for 
investigating fraudulent failures.. Brought about the passage of a law penal- 
izing issuing of worthless checks. 

OMAHA—Arranged for an important address on fire waste problems before the 
Nebraska State Retailers’ Association. 

PHILADELPHIA—Authorized formation of an information bureau when 150 
subscribers are secured. Determining feeling of the members regarding holding 
weekly noon-day luncheons. 

PORTLAND—Perfected a plan for making collections by means of drafts. 

RICHMOND—With Norfolk, worked successfully for a stricter state bank exam- 
ination law. 

ST. JOSEPH—Endeavoring to start an adjustment bureau. 

ST. LOUIS—Perfecting arrangements for the credit exchange bureau. Planning 
for introduction of the proposed false statement law. 


SALT LAKE CITY—Planning to support actively the proposed uniform false 
statement law and bad check law. Continuing vigorously an educational cam- 
paign for better fire insurance for retailers. Making a general protest against 
manufacturers who overstock retailers. 

SAN FRANCISCO—Considering the establishing of the weekly noon-day luncheon. 

WILMINGTON (N. C.)—Considering the question of weekly noon-day luncheons 
and starting.a system of exchanging ledger information. 
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Calendar of March Events in Local Credit Men’s Associations. 


March 
March 
March 
March 
March 
March 
March 
March 
March 
March 
March 
March 
March 
March 
March 
March 


1—Denver Meeting. 
4—Dallas Meeting. 
5-—Norfolk Luncheon. 
8—Grand Rapids Meeting. 
8—Newark Meeting. 
8—St. Paul Meeting. 
8—Buffalo Luncheon. 


10—Salt Lake City Meeting. 


10—Cleveland Luncheon. 
10—Buffalo Meeting. 
10—Newark Luncheon. 
10—Pittsburgh Luncheon. 
10—Duluth Meeting. 
11—Toledo Meeting. 
14—Indianapolis Meeting. 
15—Minneapolis Meeting. 


March 15—St. Louis Meeting. 
March 15—Boston Meeting. 

March 16—Chicago Meeting. 
March 16—Norfolk Luncheon. 
March 19—Cleveland Meeting. 
March 21—Decatur-Springfield Meeting. 
March 21—Seattle Meeting. 

March 22—Buffalo Luncheon. 
March 22—Syracuse Meeting. 
March 24—Louisville Meeting. 
March 24—Fort Worth Meeting. 
March 24—Dallas Meeting. 

March 24—Pittsburgh Meeting. 
March 25—Los Angeles Meeting. . 
March 29—Detroit Meeting. 
March 29—St. Louis Luncheon. 


Progress in Bankruptcy Legislation. 
Since the passage on February 23d last by the House of Repre- 


sentatives of the Sherley bill to amend the bankruptcy act the sub- 
committee on bankruptcy of the Committee on Judiciary of the Senate 
has had three hearings, at each of which the National Association of 
Credit Men’has been represented. No opposition to the Sherley bill 
has presented itself at these hearings except that of a few lawyers to 
protest against the provisions of Mr. Sherley’s bill for the regulation 
of receivers’ compensation. In general it may be said that favorable 
action on the bill by the Senate may be confidently anticipated, and 
it is hoped that by convention time the Bankruptcy Law Committee 
of the Association will be able to report the enactment of the measure 
substantially the same as was originated by this Association. 


Was There at the Start. 


T. J. BARTLETTE. 


It may not be generally known 
that at New Orleans the idea of an 
association of local credit men got 
well started before any attempt at 
organization was begun in most 
other cities of the country of con- 
siderably larger population, and to 
no one man is to be given more 
credit for this fact than to T. J. 
Bartlette, of Williams, Richardson 
Co., Ltd., who is still serving the 
New Orleans Credit Men’s Associa- 
tion as its secretary. 

Mr. Bartlette is as progressive as 
any of the younger members of the 
association, his mind as alert for the 
development of any plan which will 
make for the good of the association 
and the increase of the efficiency of 
its service. It does not take many 
such earnest spirits as Mr. Bartlette’s 
to make an association supremely 
useful in any trade center. Every 
delegate to the New Orleans con- 


vention should make it a point to shake hands with Secretary Bartlette. 
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Prosecution of F. S. Hall and G. W. Cole. 

Members of the National Association of Credit Men and the Jewel- 
ers’ Board of Trade have been interested in the case of F. S. Hall and 
G. W.- Cole, formerly of Erie, Pa., who are now in jail at Pittsburgh 
charged with using the mails to defraud creditors. At Erie, they operated 


under the name of Failey, claiming to be half-brothers. Their trial comes 
up in May and the prosecution is endeavoring to gather all the evidence 
available with a view to building as strong a case as possible. 
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FRANK S. HALL, alias F. C. Fartey, Harry Gitmour, Francis MILLs. 


Those who have followed the case closely believe that Hall .and 
Cole are implicated in fraudulent transactions other than those thus far 
brought out in an examination of the prisoners, and:to assist-in gather- 
ing all possible evidence photographs of the accused men are presented. 

Houses which have had any dealings with these men should com- 
municate with the office of the National Association of Credit Men as 
promptly as possible. : 
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SYSTEMATIZE AND METHODIZE YOUR BUSINESS FROM 
TOP TO BOTTOM. 


By AuGusT HILter, BEForE PITTSBuRG ASSOCIATION OF CREDIT MEN. 


Business men are beginning to realize more and more every day that 
the office man is no longer a deadhead expense, but that if they are capable 
men, the credit man, the accountant and the office manager are producers 
as much as are the salesman, the buyer and the mechanic. 

Business demands the same marshalling of forces and the skillful 
handling of available units and resources as is required of a commander 
of a military enterprise. The same careful planning and foresight, the 
same quickness to press an advantage, to strengthen the weak part of the 
line with the reserves, the same maneuvering for position and balance, 
so that the machine works as one harmonious whole, able to fight 
effectively and to win victories through superiority, not of numbers alone 
but of brains displayed in the handling of the parts. Such is 
the gist of system and method in business. To-day the true soldier 
is not he who wears a uniform, but the aggressive and progressive man 
of business, who, through developments of the inventions of machinery, 
the railroad, steamship, telephone, telegraph, cable, and the thousands 
of comforts, luxuries and necessities of life, has spread a nobler, a more 
useful and a more lasting civilization to the uttermost corners of the © 
earth. His mission is not that of murder, but of peace, and little does 
that minority of our people who sneer at the man of dollars realize that 
to him directly, or indirectly, to his brains, his character and his genius, we 
must attribute at the final audit the honor and the glory, together with 
the money he so richly deserves, if he has acquired it through honest 
methods. 

Let us have peace and more business, and with the latter, even a 
higher and a more splendid and scientific organization of forces, which 
can be only affected through more perfect system and method. 

Not only is it necessary to systematize and methodize the books of 
account, but the entire establishment—the policy of the house, the selling 
and advertising methods, the display and arrangement of stock, the 
buying of material and goods, the receiving and shipping departments, 
the handling of the finances, the production and distribution, and last, 
but not least—the recording of the transactions, not only the writing of 
past events which make up the history, but also the vital statistics upon 
which the future policy of the business depends and from which it must 
be shaped. To report the results of his investigations is the duty of the 
accountant and auditor, and upon the scientific accuracy and the mar- 
shalling of. these vital facts and the soundness of the judgment of the 
employer in making his deductions from them in shaping his future policy 
depends the success of his business in a large measure. 

One of Pittsburgh’s leading accountants, in his recent address to 
this association on “Prescribing for a Sick Business,” which appeared in 
the Saturday Evening Post of December 25th, 1909, showed how the 
success of the Carnegie Steel Company depended to a considerable extent 
on the efficiency of its accounting department and its splendid cost system, 
whereby knowing the exact cost of production, Mir. Carnegie could under- 
sell competitors at a good profit. To-day the cost system of every large 
manufacturing plant is one of the most vital and necessary concomitants of 
modern organization in this age of strenuous competition, when, as in 
the contracting business, one bad estimate of probable cost is apt to put 
the concern out, of business. 
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In so limited a time it is impossible to go into details of systematiz- 
ing, but in closing I desire to make a few brief remarks concerning credit 
systems. No hard and fast rules can be given for judging a man’s 
credit. Each case must be treated on its individual merits. This is like- 
wise true to some extent of systems of recording data. The envelope or 
folder system appears to me one of the best methods because it is so con- 
centrated (if properly handled) as to give the buyer information quickly 
and completely. 

A folder can be filled out and filed in a vertical file, alphabetically, 
numerically, by towns, states, or as desired. All financial and 
credit reports, references and important correspondence relating to the 
account are put inside this folder, where they can be found quickly with- 
out searching through letter, reference and report files, ledgers and card 
indexes. On the face of the envelope is printed the gist of the credit 
information, boiled down. On the reverse side, the envelope is ruled so 
as to give the purchases or balances each month and each year for the 
purpose of instantaneous reference as to the contents of the ledger 
account. Some business houses use the system of duplicate statements, 
and the duplicate each month serves as their ledger, which is filed in this 


same envelope of the customer, thus giving exhaustive and complete credit 
data—all filed in one place. 
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Post-office Authorities Prosecuting J. B. Chancey. 


Recent issues of the BULLETIN outlined the brazen methods pursued | 
by one J. B. Chancey, or Chaney, who by representing himself as some 
well-rated merchant, managed to gather in a rather large amount of high- 
priced merchandise, principally firearms. The name most frequently used 
was that of T. C. Flanigan of Auburn, Georgia, who naturally has been 
doing all he can to expose the impostor. 

The post-office authorities have recently run Chancey to earth and 
his case is to be taken before the federal grand jury at Kansas City during 
the last of April. E. R. Cochrane, post-office inspector of the St. Louis 
Division, has charge of the case and is anxious that any party who has the 
slightest evidence of fraud on Chancey’s part get in touch with him at 
once. 


Came, Saw and Were Conquered. 


The above quotation from the great Czsar’s Commentaries, which 
is quoted with some liberties, applies to many of the grantors of credit 
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who are just now coming into the Association. By coming and seeing, 
all doubts and misgivings regarding association work, and particularly 
the work of the National Association of Credit Men, has been dispelled 
and all opposition overcome. Men see that things are being done to ad- 
vance the science of credit giving and surround it with safeguards which 
individuals could not possibly make headway with. They find that they 
have been starving the credit side of their business by not giving it the 
opportunity for exchanging ideas on credit matters with other houses such 
as membership in the Association gives. Here is some testimony directly 
to the point from four diverse sources: 


ZL 


“As a member of your Association, I take this opportunity of ex- 
pressing my appreciation of the information and ideas which I have gained 
through membership therein, Had I been more conversant with the work 
which you are doing I would have become a member before this time.” 


II. 

“Although we have belonged to the Association but a few weeks, we 
have received such service that we have already been amply repaid for the 
cost of membership.” P 

III. 


“When one of your members asked me to join your Association I 
had no intention of doing so, but after carefully reading the five booklets 
on fire insurance issued by the Association I felt it a duty as well as a 
pleasure to support an institution that promulgates such information and 
advice in a form to appeal to the simplest mind, and is able also to place 
it before those who need it most.” 


IV. 

“What has been done is important; the work still to be done is 
vastly more important. Just as long as credit risks are endangered by 
incompetence or by inexperience, by indiscretion or by extravagance, by 
neglect or by ignorance, by weak morals or by downright dishonesty, either 
within or without our ranks, either among debtors or creditors or both, 
iust so long will there be work for the Credit Men’s Association.” 


Escaped Apparently Taking Three Stories of His Warehouse. 


W. Parker, till a few weeks ago of Portsmouth, Virginia, knows the 
psychological value of an impressive letterhead. He also knows that a 
five-story building is the proper way to house a wholesale and jobbing 
business; that there is something in it to appeal to the imagination and 
help bring things his way faster and easier. A cut of his five-story office 
and warehouse building must, of course, be on the letterhead else it would 
not be fulfilling its real function. 

The five-story building, however, did not captivate the quizzical 
credit men to quite the extent Parker had hoped. All over the country 
to this trade and that—for he was a wholesale dealer in a large number of 
lines—Parker assiduously mailed his pictorial letterhead, each letter con- 
taining an encouraging word regarding prospective purchases and in a 
large number of cases giving modest sample orders. But credit men have 
been learning something about this sample order business and while it has 
not cost any one of them much money they have by their “Oh! might as 
well take this little chance”; kept a good many “succors”’ alive. 
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Parker knew the cut of the five-story warehouse would not keep him 
going indefinitely, but things began to warm up around him sooner than 
he anticipated. People became interested in his fine business block and 
trips were being made to Portsmouth to see it. All this made Parker 
somewhat timorous. He dismissed his sole employee, the stenographer, 
told her he had been called suddenly to the West on business and has 
not since been heard from. On the arrival of some interested creditors it 
was found that Parker had either taken the upper three stories of his 
warehouse with him or else the warehouse picture on the letterhead had 
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all along been a myth. Anyhow, the photographer found only a two- 
story: building where the five-story building is supposed to have stood 
and even this contained only a desk or two and a few empty boxes. 

There are some in Portsmouth who believe Parker is in hiding not 
far away, possibly in Richmond. Probably they draw this conclusion 
from the fact that Parker must have had large impedimenta when he for- 
sook Portsmouth. There are several who would like to know a good deal 
more about this matter. They would like to do Parker full justice in 
view of his exploits and achievements. 


Observe These Names. 


If you receive any communications from the following, get in 
touch with the National office: 

1. General Supply I. S. & R. Company, Cincinnati, Ohio; 

2. L. L. Manchen, 1027 Pine Street, Cincinnati, Ohio ; 

3. I. C. Hirsch, 844 Lincoln Avenue, Walnut Hills, Cincinnati, Ohio; 

4. W. J. Nixon Co., 481 Flatbush Avenue, Brooklyn, New York; 

5. Hixon Supply Company, Greensburg, Kansas; 

6. J. C. Braman, or Braman & Braman, wanted for passing worthless 
checks on a New York bank, in various parts of the country; 

7. Hubert Secord, formerly of Brownsville, Minnesota ; called himself 
a general agent. 
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Fire came but the business was saved and every creditor paid 
off because through the educational campaign conducted by Salt Lake 
credit men the merchant who had neglected insuring was induced to 
cover his property. Positive information regarding the placing of 
$75,000 insurance by retail merchants in the Salt Lake trade territory 
through this educational work has been collected. Undoubtedly much 
more has been placed and not reported on. If every local association 
and all members would do their part in like educational work great 
advantage would accrue to business in general. The serial envelope 
leaflets published by the Association on the different aspects of the 
insurance problem are now completed. “Burning Subject” No. 6 is off 
the press. Send for samples of the six leaflets or if you have seen the 
first five, then for No. 6. The last named analyses the policy contract 
in detail showing emphatically that it is a contract. 


Can You Assist in Finding These Debtors? 


It will be appreciated if those having any clue as to the present 
whereabouts of the following, communicate their information to the 
Association office :— 

G. L. Ahlrep, formerly of Lander, Wyo.; 

Frank Avery, formerly of Pewaukee, Wis., subsequently located 
at Room 543, Frisco Building, St. Louis, Mo., where he did business 
as the Franklin Construction Company; 

Gust. Brand, formerly in the painting business at Ravenswood, 
Chicago. Went there from Milwaukee, Wis. ; 

P. H. Brennan, formerly in the blacksmithing business at Seattle, 
Wash. Later reported at Oakland, Cal.; 

F. W. Albright, formerly operating Diamond Machine Works at 
South Bend, Wash.; 

H. C. Cameron, formerly a blacksmith at Raymond, Wash.; 

Walter J. Kock, formerly with Washington Ornamental Iron 
Works, Seattle, Wash. Reported later to be in Chicago, IIL; 

Geo. E. Nolan, formerly of Chebulis and Seattle, Wash. ; 

Anderson & Scott, wagon makers, at Seattle and Auburn, Wash., 
also at Lewiston, Idaho. Firm comprised of Bert Scott and A. H. 
Anderson; 

Huston & Cunningham (R. C. Huston and E. N. Cunningham), 
formerly contracting engineers at New Orleans, La.; 

Tom Williams, formerly member of the firm of Yaeger & Will- 
iams, late of Hartselle, Ala., and more recently of Boaz, Ala.; 

Albert Smith, formerly of Steele, N. D., and late of Le Mars, Iowa; 
. J. F. Herbrick, recently in the confectionery business at Tama, 
owa; 

J. W. Hollingsworth, formerly of Louisburg, N. C. Order accom- 
panied by personal check; returned dishonored ; 

John A. Baldwin, formerly of Monroeville, Ohio, check with 
order; returned dishonored; 

W. Bronovost & Son, formerly in the dry goods and notion busi- 
ness at Stamford, Conn.; 

L. D. Eckles, formerly of Oak Park, Ga. ; 

D. R. Meade, formerly of Neosho, Mo., thence removing to 
Artesia, N. M.; 

Henry Nathan, who conducted an office supply store at Baton 
Rouge, La., sold out and said to have gone to Memphis, Tenn. ; 
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E. L. Best, formerly operating a bazaar at St. Joseph, Mich., leav- 
ing there about a year ago. He had also been in the real estate busi- 
ness at Des Moines, Iowa, his wife still owning property there, it is said; 

Olive Starke, formerly in the merchant tailoring business at 
Globe, Ariz. ; 

C. Derbach, formerly a jeweler at Foss, Okla.; 

M. E. or T. H. Hannah, formerly a jeweler at Sulphur, Okla.; 

T. G. Heinz, formerly of Olney Jewelry Co., Olney, Texas; 

Lasky & Goldberg, till recently doing a general store business at 
Tuscaloosa, Ala. ; 

S. M. Gahm, formerly doing business at Eastport, Me., as S. M. 
Gahm & Co.; 

A. L. Myron, formerly of Detroit, Mich. ; 

Victor Ernst, formerly at 1056 St. Clair Avenue, Cleveland, Ohio; 

Nimmo Bros., of Louisville, Ky.; 

Wilson Drug Co., formerly of Lecompton, Kans., afterward said to 
have gone to Webber, Kans. ; 
ia N. E. Voyles & Co., formerly operating a novelty store at Lathrop, 

a: 

J. C., or Timothy J., or Carroll H., or Geo. T. Cooper, who till the 
spring of 1909 were at Valdosta, Ga., as Cooper Bros. Sash and Door 
Factory. In August last plant destroyed by fire, insurance collected and 
claims left behind unpaid. Said to have gone to California. 


Fraudulent Check Law Enacted in Virginia. 

Below is printed a copy of the fraudulent check bill just passed by 
the assembly and senate of Virginia. The Norfolk Association of Credit 
Men did heroic work in leading and organizing all the leading business 
forces of its city and state in the fight for this law. Virginia newspapers 
commented very generally on this measure which is expected to save mer- 
chants and manufacturers a great amount of annoyance. It has been 
made clear that the law is intended not to be a burden on the honest man 
who makes mistakes, and that even the crook will be given ample oppor- 
tunity to make good. 

The bill as passed is as follows: 

“To make it larceny to obtain, with fraudulent intent, money or other 
property by means of a check, draft or order; to make a failure to have 
on deposit or to the credit of the maker or drawer thereof with the bank, 
person, firm or corporation on which drawn, sufficient funds to pay the 
same, when presented, prima facie evidence of fraudulent intent; and 
providing that certain evidence may be introduced in a prosecution there- 
under. 
“Be it enacted by the General Assembly of Virginia, that any person 
who shall obtain, with fraudulent intent, money or other property which 
may be the subject of larceny, or who shall obtain credit with like intent 
by means of a check, draft or order, of which he is the maker or drawer, 
which is not paid by the drawee, shall be deemed guilty of the larceny 
of such money or other property, or of anything of value obtained on such 
credit, unless payment of such check, draft or order be made on demand 
in writing mailed to the drawer’s last known address; and the fact that 
such maker or drawer did not have on deposit or to his credit with the 
bank, person, firm or corporation upon which such check, draft or order 
is drawn sufficient funds to pay the same when presented, unless such 
check or draft is paid or accepted when presented, shall be prima ‘facie 
evidence of fraudulent intent.” 

222 





a. SS Oe SCS 


~~ 


NO ee 


ANALYSIS OF OUR BANKING RESOURCES AND LIABILI- 
TIES.—_NEED OF A DISCOUNT MARKET FOR 
COMMERCIAL PAPER. 


By Louts BARTHELEMY OF NEw York, N. Y. 


The first document published by the National Monetary Commission 
appeared early in January, and is entitled “Special Reports from the 
Banks of the United States, April 28, 1909.” 

It presents without comment in sixty-odd pages of tables—some very 
large—a condensed report of 22,491 banking institutions of the United 
States, which is very interesting to statisticians, financiers and statesmen 
now engaged in the work of building up a new financial system for this 
country, panic-proof. 

Some of the figures, however, will interest business ‘men, who have 
neither inclination nor leisure to delve into the full particulars of the 
report, and for this purpose we shall devote our attention to page 26, 
Table 14—Summary of resources and liabilities of all reporting banks 
at the close of business April 28, 1909. To facilitate our review we shall 
take only million figures in consideration and bear in mind that this is 
the mere quintessence of the condensed reports of 

6,803 National Banks, 

11,319 State Banks, 

1,061 Stock Savings Banks, 
642 Mutual Savings Banks, 


1,497 Private Banks, 
1,079 Local Trust Companies, 


—_—_——__s 


aggregating 22,491 financial institutions, whose total assets and liabilities 
each foot up 21,095 millions of dollars. 


Among the liabilities we record: 


SE ook nt nee ele eh ine an ckenaneeenweanwern eats 1,800 millions. 
ES i catint cen us Dén és abe) 6440s boo cap ene qeurasnee a 
SOE IIIS 65 Sin eWc died Canta din ste Fane ee ss og. 4 
Individual deposits subject to check.................. 6,956 , 
Savings deposit or deposits in trust and savings depart- 

WN soap roscleioa sa Rice lole-a Sabin 5a 6569 A ee doi ote ice 4,926 = 
Demand certificates of deposits.............eceeeeees 625 - 


Time deposits, including time certificates of deposits.. 1,211 r 
United States deposits and deposits of United States 


GE oo vs vie centers sedscarrenneeyess ; aes 
Notes and bills rediscounted...................00000- 18 " 
National bank notes outstanding .................... 636 a 


and we shall not burden our memory with particulars of other liabili- 
ties, such as amount due other national banks, dividends unpaid, certified 
checks, reserve for taxes, and other liabilities not classified. 
Among the resources the most interesting items are the following: 
Loans and discounts: 


(a) On demand, unsecured by collateral............. 660 millions. 
(b) On demand, secured by collateral .............. 1940 “ 
(c) On time, with two or more names, unsecured 

ee AION  5icedds eke GicctusWa oddeensdeeedecs 2, 
(d) On time, single name paper unsecured by col- 

I Oc ote grad te laid eseeh ol matt de sek oes 1,352 . 
(e) On time, secured by collateral ...............+... 2,036 . 
(f) Secured by real estate mortgages .............--. 1,127 eee 
Ce): Mat CHOON «5 cad p= Sven being vss eeenesoasss ao: 
Overdrafts, secured and unsecured................... epee 
Te WE OE os oon oc pe crises cms tncee sss sae 
Banking houses, furniture and fixtures...... ......... a 
Other real estate Owned .........ccccceeerrescceeuecs 05 os 
Mortgages Owned... oc cece sccccceencccnsccesecesseen 1,379 
Dele Ol Oe NN. seo y ek dap acs eentees Satite he ks ia" 





You will acknowledge that if bank bookkeeping were conducted on 
the basis suggested in the January number of the BULLETIN the figures 
on both sides for several items would be much smaller, as it is evident 
that many millions, proceeds of loans and discounts, appear among the 
individual deposits subject to check. 

In analyzing the loans and discounts you will no doubt be surprised 
at some of the items; for instance, notes payable on demand 
unsecured by collateral, 660 millions. This means that borrowers 
may be called upon at a moment’s notice to repay that tremendous amount. 
No doubt it is convenient for banking institutions to loan out funds to 
customers in high standing which may be called in at the convenience of 
the lender, but what inference are we to draw concerning the business 
foresight and wisdom of the borrower on these terms? Is it likely that a 
prudent, conservative merchant would borrow money from his bank 
against his note payable on demand, not knowing what day he may be 
called upon to settle? 

By consulting the detailed schedules, we find that item 


Ne canes ees eehunedest one kek vad eees> 660 millions, 
divided as follows: 
ne INE I ni iia 8s pw bis sie ud hw ahs om wh 53 - 
I ns a oS eamagebabaeebe lees 117 - 
ee gio Sutin eke e beeen new hine ae me 5I a. 
Ee RONEN SOURROS 555 s.0's » nse 05,0000 wine's ee’ sin's 239 
I, iio ia otc eke phe ch ehvenekemnwen ls 
RE ERAN SIRE. pea esi py UA pil eee a 160 “ 
660 “ 
The leading states being: 

° DD, heehee hid diaeechndvovhhl wees we see abignue des 105 millions. 
ee ea ah So ae woe binin:ecimie pb velsiethe > 
a dla tied tale eee medabelnen ss on 
Sheehan testi aede ohbeer ed bob tonenss — 
Pe ths touaonehssspewNhevowses newswire seséeveee 46 " 


In examining European bank statements no trace is found of such 
loans and we would have to look for the equivalent accommodation among 
the debtor account current, where the borrower gets sufficient notice when- 
ever the bank does not desire to continue the credit. 

May we surmise that a large percentage of these 660 millions is 
borrowed-on the strength of book accounts which gradually mature? 
And perhaps if the custom of drawing against every purchase were more 
in vogue this item would be greatly diminished, eliminating what may 
prove an element of danger in troublous times when banks call in loans. 

Of the second item (b), loans on demand secured by collateral 1,940 
millions, little is to be said here. These represent the ordinary loans 
against securities of different kinds, the majority, no doubt, stock ex- 
change securities. New York city leads 


SEL Ae See Hela cus. kebactakeseebe be bbe esse 727 millions. 
i | ico. Shak tie eucas weerh Ube ys uses vesyeee _ = 
Ts i deities cde diddeauh seabGe ow eeleehaedys 5 101 = 
ee eg ot Ee a ah le Dial Se tariek wid wink  \ 
cee ice dete eles clicdtddebal sanchbbened > ae. 
DE Lo cacoeusous vanes dheCGhedpodes saan et ssee'e oe 
SE 5 sliduida vole tay dus sted opatdp enby¥ 0 eh ésa0eh Ss -* 
NOs) dn cits ads ME Ede he ROS oo eae R EL aes eae Ae 
(c) We now come to the largest item, on time with two 
or more names, unsecured by collateral.............. 2,540 millions. 
(d) On time, single name paper unsecured by collateral... 1,352 % 


¢ and d together including all the commercial paper 
taken by the aggregate banks. 

(e) On time, secured by collateral...... Sethekk wack Gwehem ae 2036 “ 
representing loans against various securities. 
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We shall not consider the last two items (f and g) here. Our pur- 
pose being to go mostly into the subject of commercial paper we shall 
segregate these loans and discounts as follows: 





Secured by collateral on demand................0.ceeeeee 1,940 millions. 
Secured by collateral on time ..........ccccccccccccceces 2,036 “ 
BE 0 OID OE bial bicrandocanwnads nc bekeciatevacnie 3,076 - 


loaned against securities, which have a market value, the majority of 
which are actively traded in on stock exchanges and boards of trade. The 
collateral most probably represents a market value of 4,500 to 5,000 
millions, and in case of shrinkage would no doubt bring the amount 
advanced thereon. Let us now consider the loans unsecured by collateral: 


OR GMAIL (ies 0550 0a sicivdene cave chases din cave psiebensetege 660 millions, 
On time, with two or more nameS............02+eeeeeeees 2,540 s, 
Gav Gane, singe: MAME BORER ©. o.05os i.e ie iciis «o's dcweicticcdeicce 1,352 * 

TT Shitard niin hve bein ancelawk stein daknatiwna tad 4,552 ? 


These millions are payable in one day to six months, but there is, you 
may say, absolutely no market in this country for all of these bills ; when- 
ever a note, a commercial bill, gets into a bank it stays there until ma- 
turity. The proof of this we find in this very report, where the amount 
of notes and bills rediscounted is mentioned among the liabilities for a 
paltry sum of 18 millions, just 2-5 of one per centum. 

Why is there no market in domestic bills of exchange? Why no 
rediscounting ? Why no discount market, as in European centers? Would 
the creating of a Central Bank better the situation and originate the dis- 
count market, or would the banks simply dump into the Central Bank, at 
a low rate, the paper they would have bought from their clients? Who 
is most interested in the marketing of commercial paper, the banks or 
the business community? Do you expect the banks to create the discount 
market merely for the benefit of their clients? 

In the case of loans against collateral, it is not the banks which 
established the markets for the commodities or securities against which 
they loan money. It is because these commodities and securities have a 
market value and are actively traded in, that the financial institutions loan 
in this country nearly 4,000 millions against the pledge of such. 

On the other hand, commercial paper without ready market, merely 
relying upon the name of the makers and endorsers and the short time 
it has to run, is taken by the banks for a larger amount, to remain locked 
up until maturity, unavailable for any purpose, while in European centers 
it circulates in financial circles as collateral for demand or time loans and 
can be freely rediscounted. 

Would a Central Bank make commercial paper available as a basis 
for banknote currency? Could it be made available for that purpose with- 
out a Central Bank? Who are the interested parties in these problems? 

In the January BuLLETIN we endeavored to show that the quantity 
of commercial paper could be increased and the quality improved by 
adopting the European custom of drawing against every purchase. As 
we find that the banks now take 4,500 millions of paper. under the present 
conditions, it is proper to consider the establishment of a discount market 
when proposing to increase the amount of commercial paper. 

Are you business men willing to wait for the banks and legislators 
to arrange matters for you? Is it expected that nothing is to be done 
by the merchants and manufacturers of this country but wait for an era 
of prosperity manufactured by law? 
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The business man, be he an importer, a manufacturer or dealer in any 
article, has to look out for his own interests, and the elasticity of commer- 
cial credit, which all require more or less, demands a portion of his atten- 
tion as well as any other part of his business. 

It is only two and one-half years ago that we went through a severe 
panic when even the largest and best-established houses experienced diffi- 
culties and had trouble in making both ends meet. The banking system 
was blamed, and the result was that a National Monetary Commission 
has been appointed and has been working for months on a new plan. 

In the meantime the commercial and industrial interests of this coun- 
try should do their share towards the improvement of conditions. With- 
out waiting for the promulgation of new laws, it should rather anticipate 
them. 

‘We have heard some talk about emergency currency and vague propo- 
sitions as to makeshifts in case of hardening of money rates and scarcity of 
currency, but all of them fail to resist the test of sudden panics. What 
we need is a system or a mode of doing business which will be immune 
against panics (take notice we do not say depressions, which are very dif- 
ferent). And to this end genuine business must be totally segregated 
from speculation. Now we may safely say that the majority of business 
men are opposed to speculation, and it is speculation which is mainly re- 
sponsible for panics. The cotton planter and the wheat grower, who sell 
their produce in advance, can hardly be called speculators when they 
secure a certain price in advance for their respective articles. Nor is the 
cotton spinner, nor the miller, a speculator when he buys in advance the 
amount of raw material he requires to keep his factory going, and for 
the convenience of these men boards of trade and produce exchanges have 
their raison d’étre. But the man who sits in a broker’s office buying and 
selling cotton by the 100 and 1,000 bales and wheat by the cargo is a 
speculator, and the prime factor in disturbing the workings of the laws 
of supply and demand. 

Now what we will call genuine commercial paper is represented by 
drafts of sellers on the purchasers accepted by the latter, and must refer 
only to merchandise actually sold for consumption. 

We do not consider fit for a discount market, the accommodation 
paper drawn by mills on the commission houses handling their 
product, nor bills against raw material in storage unsold. 

These can be placed privately, and while very good security, when 
probed according to the general custom of bankers they have not the 
quality of quick asset as offered by the draft against merchandise for im- 
mediate consumption. .; 

From the tables published by the National Monetary Commission it is 
impossible, of course, to ascertain what is the amount of paper of that sort 
now in the files of the banks in the United States, nor can we more than 
surmise what could be the amount of such paper if every merchant made it 
a rule to draw against every bill of goods he sold to retailers. 

With hundreds of millions of short-time bills running thirty, sixty, 
ninety days, four and six months at most, how are we to create a general 
public market at a low discount rate to be kept as even or regular as 
possible on the pattern of the French discount market? And what is 
still more important, can this be done without legislation? Can this be 
accomplished without antagonizing the financial world? Indeed, it must 
be done not only with the full approval but with the entire support of 
the banks. The key to this problem is co-operation, the unreserved join- 
ing of hands by the commercial and industrial interests, 
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Let for instance fifty or a hundred firms or more, big and small, in 
any one community form a discount association and pool all their com- 
mercial paper, that is, their drafts on their customers, accepted by the 
latter; would not the banks reach eagerly for such paper? If every one 
of the discount association members were to send every morning at, 
say 10 o'clock, his available customer paper to the office of the 
association, the manager could have it all entered and endorsed and 
be ready for distribution by eleven o’clock, when the banks would send in 
their bids for the amounts each would take and the rate. Remember, this 
would be equivalent to the banks buying paper with as many endorse- 
ments as there would be members in the association. The risk to each 
member would be infinitesimal, the saving of time very great, not only 
on the part of the merchants but also on the part of the bank officials, 
who would be spared the trouble and responsibility of passing upon each 
little bill rendered for discount. It would be no more trouble to the presi- 
dent or cashier of a bank to invest $100,000 or $1,000,000 in commercial 
paper than it takes now to place the amount in loans against collateral on 
call or on time. 


Then, too, the rate of discount obtained under such circumstances 


“ would represent the actual value of money, the true discount rate. This 


would prove to be the basis for money transactions, the same as the bank 
rate in France, England, Germany, etc. There is no need going into fur- 
ther details on this subject, the advantages of the plan, its feasibility, 
being apparent to every business man. 

Moreover, no legislation is needed to bring this co-operative system 
into practice, and thus it has one more claim to the consideration of 
thoughtful commercial and industrial interests. But, and there is a but, 
it is certain it would lead to beneficial legislation in this way, that within 
a comparatively short time the excellence and worthiness of such col- 
lateral being recognized, it could be recommended as a basis for the issue 
of currency and the banks could safely be authorized to issue notes for a 
large percentage of their holdings of commercial paper endorsed by 
discount associations. 

Would not this prove to be the elastic currency we are looking for, 
expanding and contracting in accordance with the needs of the business 
world? 

As to the establishment of these discount associations it may be 
argued that some firms would consider it unwise to lend their credit to 
others, under the plea that they can obtain for themselves all the accom- 
modation they require without outside help. True, no one would be com- 
pelled to join one of these associations, but the advantages would result 
as well for the financially strong as for the smaller houses, though they 
might not be apparent at first sight. Can you realize what would be 
the status of a community where all genuine sales, as soon as effected 
and goods delivered, could be turned into cash at a low discount rate? 
It would mean that every dealer, every small retailer, would benefit by all 
trade discounts, because the wholesaler, knowing that he can turn into 
cash at once the acceptance of his customers, will give them all the 
advantages of cash discounts. 

Some men, of course, will at first object to joining a discount asso- 
ciation, thinking that by joining they might benefit their competitors more 
than themselves. The idea of co-operation for any object is to benefit 
all the parties thereto, and while competitors in many trades have joined 
hands for concerted action in protecting their trade interests, they would 
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benefit equally by co-operating in protecting their credit and extending 

and creating a market for their bills which are products thereof. 
Progress in matters of this sort comes about slowly, but some 

such system as has been explained has so much to recommend it in the 


way of conserving that which is now wasted that credit men should give 
the subject their serious consideration. 


Practical Legal Questions Brought Up in Credit Department Work. 
I. 


A member asks information regarding certain requirements when 
bringing suit for recovery on ordinary past due accounts. He says: 

“When bringing suit on an ordinary past due account for goods 
sold and delivered in which no deposit is involved, is it required in all 
states that the summons and form of complaint be attached to the 
. itemized bill duly sworn to? It is the writer’s impression that in some 

cases the regular form of affidavit stating that the account is correct, 
just and true in every particular, etc., is all that is necessary.” 

The Legal Bureau replies: 

“The usual practice of attorneys making a specialty of commercial 
collections is to have their client send to them an itemized bill and 
attach to this bill an affidavit duly sworn to by client stating that the 
account is correct, just and true in every particular; that the prices 
named for the goods are reasonable and that there are no set-offs or 
counterclaims in favor of the debtor and against the client, and that 
the client has received nothing on account of the same and has obtained 
no judgment nor security therefor. The attorney on the strength of 
this affidavit generally verifies the complaint himself, giving as a 
reason for his verification that his client is not within the county 
where the attorney has his office. Of course, this form of verification 
and the form of pleadings generally upon which suit is brought will 


depend entirely upon the practice acts of the place where suit is 
brought.” 


II. 


“Will you kindly advise me whether in your opinion after a bank- 
rupt has received his discharge a written promise from him would 
revive any of the old indebtedness, and whether such an agreement 
could be sustained in legal action taken against him ?” 


The Legal Bureau replies: 

“The categorical answer to this inquiry is that a bankrupt who 
has received his discharge does revive his old indebtedness by a 
written promise made by him thereafter, and that such revivor will be 
sustained in legal action taken against him. 

“No- new consideration is necessary; simply the discharge is 
waived by the new promise. But this new promise must be more 
than a mere acknowledgment of the debt; something equivalent to a 
promise to pay is necessary, and it should be certain, unequivocal and 
clear. The new promise may be a conditional promise provided it be 
definite and the condition be shown to have been complied with. The 
action on the revived debt should be brought on the original considera- 
tion, and the new promise need not be pleaded nor proved in the first 
instance; but if the debtor pleads the bar of discharge, then it will be 
right to avoid the bar of the discharge by pleading the new promise.” 
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III. 


“A principal consigned goods to a brokerage company in Canada. 
The brokerage company sold the goods and collected the money, but 
defaulted in the payment of this money to its principal, and the ques- 
tion arises whether or not the members of this company, which is a. 
limited joint stock company, are criminally liable.” 

“Under ordinary circumstances an agent is criminally liable if 
he collects money for his principal and fails to turn it over to his 
principal immediately unless there is a contract between the agent 
and the principal or a long established custom between them which 
would practically amount to a contract, that upon the agent’s collect- 
ing the money he shall hold it in an account between himself and his 
principal, accounting to the principal at certain periods only as debtor. 
This is quite a common form of dealing between principal and agent, 
and if the Canadian brokerage company received the goods and sold 
them under such a contract or usage they would not be criminally 
liable. Otherwise, unless the Canadian law differs materially from 


the general law of the United States, it would seem that they are 
liable to criminal prosecution.” 


IV. 

“We find it necessary, during certain seasons of the year to take 
notes in settlement of accounts. Enclosed is a form which we have been 
using which, you will see, includes attorneys’ fees and waives state 
exemptions. It reads as follows: 

niece ehadaie aaah after date...... promise to pay to the order of 


» Dcdimen sel teat da etiam ai Midodie tant hai tan dollars, value received, negotiable 
and payable with current rate of exchange at................2eeceees 


with interest at the rate of ...... per cent. per annum after 
until paid, and cost of collection and attorneys’ fees. ' 
“Waving the right to all relief from valuation and appraisement 


eeeereeeeeeee 


laws Of Gia GM0E GF A SiS cdi eect seeds and all exemptions under the 
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“If the Legal Bureau could suggest a better form or wording which 
would protect us under the laws of the several states, please advise us. | 

“We would also be pleased to have your attorney tell us in how many 
states it is possible for a debtor to waive his exemption rights by giving 
a note of this character. Also in what states debtor can bind 
himself by such a note to pay attorneys’ fees for collection and whether 
in all such states it is necessary to enter suit before this clause of the 
note becomes operative.” 

The Legal Bureau replies: 

“Almost every state of the Union has passed laws exempting certain 
property of the debtor from levy and execution. These exemptions have 
been allowed so that the debtor’s family may not be left entirely with- 
out support. This exemption generally is given in certain personal prop- 
erty and also in a homestead right. A great many of the states have also 
passed statutes covering the waiving of these exemptions by the debtor, 
or the courts have held that the debtor cannot waive such exemptions, 
at least in a promissory note. Recht vs. Kelly, 82 Ills., 147; Curtis vs. 
O’Brien, 20 Iowa, 376; Carter vs. Carter, 20 Fla., 558; Kneettle vs. 
Newcomb, 31 Barb., 169, affirmed 22 N. Y., 249. 

“In Alabama, a married man cannot waive his homestead exemption 
unless his wife, after an examination, conducted separate and apart from 


229 . 











her husband, shall, by a separate instrument duly acknowledged, waive 
the same. 

“Tt is absolutely impossible, however, without examining in detail 
the statutes and decisions of the highest court in each state, to state 
whether or not a waiver of exemptions in a promissory note is valid. 

“The addition to a promissory note of a provision for the payment 
of attorney’s fees in case payment shall not be made at maturity, has 
been held by probably the majority of the states not to affect the nego- 
tiability of the instrument. National Bank vs. Sutton Mfg. Co., 6 U. S. 
App., 312, 331. The negotiable instrument law expressly provides in 
Sec. 21 thereof that the addition of such a clause to a promissory note 
shall not affect its negotiability, but that the sum shall be certain, although 
including such fees. This law has been adopted and enacted in New 
York, Massachusetts, Rhode Island, Connecticut, Pennsylvania, District 
of Columbia, Indiana, Virginia, North Carolina, Tennessee, Florida, 
Wisconsin, North Dakota, Colorado, Utah, Oregon and Washington, so 
that in those states it is certain that this clause may be added to a note. 
The decisions in some states of the Union, however, have held that such 
a clause destroys the negotiability of the note because the courts hold 
that the amount of the note is uncertain. The clause should read, how- 
ever, ‘with costs of collection, or attorney’s fees, in case payment shall 
not be made at maturity.’ 

“If such a clause is added to a note, it will not be necessary to 
enter suit in order to become entitled to the collection fee. 

“For information concerning the rule in the states other than those 
mentioned as having enacted the negotiable instrument law, it will be 
necessary to examine the statutes and decisions of the highest courts of 
those states in order to finally determine whether such a provision affects 
the negotiability of the note.” 


THE OBLITERATION OF ALL SECTIONALISM. 


FAREWELL ADDRESS OF THE Hon. JAMES GoRDON, RECENTLY UNITED 
STATES SENATOR FROM MISSISSIPPI FOR AN UNEXPIRED TERM 
oF Firty Days. 


[Those especially who are going to the New Orleans convention will 
find this quaint, most humanizing speech of the deepest interest.] 


I am informed that the senatorial deadlock in Mississippi has been 
broken and we shall soon have Mr. Leroy Percy to take my place in the 
Senate. As I am about to retire from the Senate, I wish to express 
my feelings and sentiments in regard to my brief experience here. I 
did not expect to-day to make a speech, notwithstanding I found after 
I got into the Senate chamber that some of the newspapers had stated 
that I would do so. I wish you to understand that I am not making a 
set speech, and I have not written any such poetry as that ascribed to 
me by the newspapers. 

I am guilty of one little act of poetry. I published a little book, 
which I have got hid away in the desk here and which I am going to 
give to the president of the Senate when I get through here, and probably 
he will have a worse opinion of me then than he had before. 

I will tell you how I came to be a United States Senator. I started 
when I was five years old. It took me a long while to get here, and I 
found it a very rugged road to travel; but I did get here. When I was 
a little chap about five years of age—I will tell you a story, and you 
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may tell your children, and you old fellows may tell your grandchildren— 
I received as a present something like a map on pasteboard. It had 
this great Capitol as a picture at the top of it and squares with numbers 
on them. Those numbers represented all the passions that had escaped 
from Pandora’s box. That map had marked on it all the temptations 
that would befall a youth growing up. It had a little teetotem, as it was 
called, in octagon shape, and it had numbers on it up to 8, on. which to 
spin. My mother used to take me to her side. 

If you should spin the teetotem and it went over the mark and got 
on a bad place in the square, that would be one of the bad passions; but 
if it escaped all those, and the teetotem got on the great Capitol of the 
United States, you would be in the United States Senate. I saw a 
great big fellow sitting up there in that stand. I wanted to know of 
ma if I would get there; and, God helping me, I got there yesterday. 
She told me that if I would lead a clean life and form no bad habits I 
would be sure to get there. She never told a story in her life, and so 1 
knew it would come true. In all my life, Senators, that thing has stuck 
to me, and every time I wanted to do wrong I saw one of those passions 
on that board, and that board has stood before my eyes from that day 
until to-day, though I have never made it public until now. I thought 
this was the place to do it. 

Now, I wish to talk to you about our affairs in Mississippi, and so 
forth. I am a peculiar sort of a genius—not much of a genius, either— 
but I have got about a thimble full of common sense that I use occa- 
sionally, and I want to use it now to the best advantage. 

I have had a varied life. I was born a multimillionaire, very unhap- 
pily, too, for I néver saw one of them that was happy yet, and I never 
was happy myself until I got rid of my millions. The largest portion of 
them went to feed a large number of slaves that I unfortunately inherited 
and the rest I spent on my friends, like a gentleman should, and got rid 
of thé incumbrance. 

I have been listening to speeches here very carefully, and the more 
I heard of the speeches the sorrier I felt for the millionaires. Thank 
God, I am not one any more. 

I heard the Senator from Arkansas [Mr. Davis] the other day 
make a speech in which he abused Rockefeller. If there is a man in 
the United States that I am sorry for, it is Rockefeller. I cannot help 
sympathizing with a fellow that everybody is “cussing,” and I never could 
see what they “cussed” him for unless he had more money than anybody 
else. I do not think that is a fault, but it is a misfortune. I am sorry 
for a man in his condition, when he cannot go out on the street and 
have even his little grandchildren walk in sight of him without threats 
that they will kill his little babes. I know the old fellow loves those 
children better than all the gold in his vaults; and he would not be a 
human being if he did not. 

I am now going to say something that is unpopular in my section of 
the country. If I were an office seeker, I might be tempted to do wrong, 
but I always did say before my people what I thought was right. I think 
that Mr. Rockefeller is a good man, and I am going to think so until 
somebody shows me that he has done wrong. I see his employees very 
often, and I never saw one of them who did not speak well of him. I 
am told that he never had a strike among his employees. I am told 
another thing, that he has given more millions—I do not think much of 
him for that, because he had more than he had any use for; but he has 
given more of them—to the poor, to charity, to the churches, to educa- 
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tion, and to build hospitals all over the country where they are needed 
for his employees, where they can go when they are sick and be cared 
for, than has any other man. If anybody in the United States does not 
like that let them put it in their pipes and smoke it. I have said it. 

If my friend from Arkansas is opposed to what I call prosperity, I 
would like for Mr. Rockefeller to come down and run his pipes through 
Mississippi. He can go all over my land. We shall be glad to have 
him. I used to pay 40 cents a gallon for oil to be burned in my lamps. 
We are a little better off now, we are independent, because we have got 
electric lights, but we paid 40 cents a gallon for oil, and now we can 
get it for 10 cents a gallon. I do not know whether Mr. Rockefeller is 
the cause of the price coming down to 10 cents, but I think it will be 
that way in Arkansas if they get the conveniences that this pipe business 
proposes to give them, and I intend to vote for the pipes. That is all 
there is to it. P 

Well, I want you to understand that I am a plain, blunt, old 
confederate soldier. I wore the gray and I fought and bled, but I did 
not die, though I skedaddled frequently. You understand that word 
“skedaddled.” These old soldiers will understand it. 

I had the honor during my service to capture some very prominent 
men in the northern army; among them was General Coburn, of 
Indianapolis, Ind. I captured one great, big man, who afterwards became 
General Shafter. He was then a major in the Nineteenth Michigan. 
He was a very poor shot, for I advanced on him with my saber, and he 
shot at me five times and never touched me. 

Now, I will tell another story. That fellow Shafter gave me an 
awful scare. When I approached him he handed me his pistol and said: 

“You are welcome to it, but it will do you no good, as I have shot 
all the cartridges away, but over at the stockade near Franklin, Tenn., 
I have a valise that has got a thousand cartridges in it, and you are 
welcome to those, if you will go after them.” 

I said: 

“Thank you for the pistol; I will go after the cartridges.” 

In a few weeks later with Forest I went to Brentwood Station, 
captured the fort, and got the cartridges, but I never used them. I never 
fired a shot during the war. That is a fact. I had just about enough to 
do to look after the men that I had engaged. That is the kind of a 
soldier I was. I told the other fellows to do the fighting. A great many 
of them stayed at home, and if I had been as smart as they were, 1 
might have done the same. 

When the Confederate soldier and the Union soldier—we called 
them “Yanks” in that day, and they called us “Johnnies”—met they 
were always friendly. General Coburn asked permission of General 
Cheatham and General Polk to present me his sword for kindnesses 
extended to him when he was a prisoner of war. I carried him from 
near Franklin to Tullahoma, Tenn., and that sword was presented to 
me at Tullahoma. I sent it home with the petition that I had, with the 
signatures of General Cheatham and General Polk, and I have it yet; 
and when Grierson made his raid through my country and went by my 
father’s house, my wife presented that order to his adjutant, and they 
gave us a guard and protected the house. 

Another time a gentleman, who is living yet, by the name of Captain 
Brown, of the Seventh Illinois, and I had a little engagement. That 
Seventh Illinois was the meanest regiment I ever saw, for it never wanted 
to quit fighting. The Seventh Illinois and the Second Iowa were the 
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worst men I had to fight; but I am glad when I see them alive to-day. 
When we meet, we shake hands; we are the best of friends, and Captain 
Brown of the Seventh Illinois and I have kept up a correspondence 
ever since the war. He is living at Leon, Iowa, now; and if you think 
I am not telling the fact you can call on him and prove it. As I have 
said, he is still living, and I hope he will live a hundred years, and that I 
will live to see him decently buried. 

Now, gentlemen, I did not get up here just to make you laugh. I 
want to tell you something that will not make you laugh. Down in 
Mississippi where I live, when I go home and go to my bed to sleep and 
dream sweet dreams of the hours I have spent here in the Senate, I 
sleep with the sword of Damocles hanging over my head. We have a 
problem to settle there that I want you to help me settle. I do not ask 
you to agree with me, but I ask you to talk with me and listen to what 
I have to say, and, in kindness and friendship, I want to see Mason 
and Dixon’s line obliterated from the map of the United States, and on it 
the words written “Our country.” 

I am tired of sectionalism. God knows I got enough of it fighting. 
I do not want any more of it. I do not want to hear any speech in the 
Senate or anywhere else that stirs up strife between the old soldiers 
or citizens who are not in the army. 

I do want to bring about peace. I am an old confederate; you are © 
old veterans, perhaps. We disagreed, and you were the victors; but we 
still think our generals were good men and our people were good people; 
and we do not dispute that yours were just as good as ours. Our people 
down south are not quarreling over these things at all. We have a few 
blab-mouthed fellows that always want to make a fuss, but they are not 
even worth “cussing.” So I will not use any invectives against them. 
We have them down South; but they are not my sort, and I have got 
more influence with the people than they have. I talk with them as I 
talk to you. I tell them the truth and the facts, and I tell them we have 
friends here, but they do not see things as we do. 

We want you to think well of us, and there is no use of calling us 
traitors. They used to call George Washington a rebel and a traitor, 
but we do not think so ourselves; and I do not think any of us fellows 
were traitors, while we may have been rebels. I do not deny that. We 
thought we ought to fight for our states, and we disagreed just on a 
little section in the Constitution—a very small thing to fight about, but 
we made an awful big fuss when we got at it. 

Now, nobody can take away the glories of either side. A man had 

as well attempt to scale the ramparts of Jehovah and pluck from heaven’s 
‘ diadem ‘God’s brightest star as to snatch the laurel from the brow of 
‘ the conqueror or the conquered that stood under the apple tree of Appo- 
mattox. They go together; they are all famous; and there were good 
men on all sides. They disagreed, and they fought for it; but when one 
side conquered and the other was conquered, we took our oaths of 
allegiance, and I can hold up my hand before high heaven and before 
this Senate to-day and say I have never violated that oath that I took 
to be a good citizen of the United States, and I never knew of a soldier of 
the confederacy violating that obligation. 

This is my father’s house. I am proud to be in it. I am proud to 
be associated to-day with the men whom I see around me. I have read 
the papers and I have heard you all abused and censured, but I find 
that this is the finest working body of men with whom I have ever been 
associated. I had no idea of the amount of work that was incumbent 
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upon a man who occupied a seat in this Senate. If he does his duty, he 
has a great amount of labor to perform for the benefit of his country— 
of our country. I know no north, no south, no east, no west; but love 
my country, every part the best. 

I love Mississippi because it is my home. A man always loves his 
home a little more than any other place. I love the particular spot where 
I live better than any other spot, and you do the same. We have there 
ties of friendship and love and everything that we have not anywhere 
else. 

I come to you to talk of friendship and of love for one another. My 
religion is the eleventh commandment of Christ, when He said, “A new 
commandment I give unto you; that ye love one another.” That is 
what I want to bring about here; that is my object in standing here 
to-day to talk to you as I do. I want to implant in you, just as it is in 
my heart, a growing love for the country I live in and the people I live 
with. I live with you all; you are not divided from me by Mason and 
Dixon’s line, isothermal lines, or any other plagued lines. I want to 
wipe out all lines. That is my desire. 

I want to see you join me in taking away the bayonets that are on 
those guns you sent down there to a race of people who came out of a 
jungle and are only partially civilized. We cannot civilize them in half a 
century. We were not civilized in a thousand years as we are to-day. 

We do not want to hurt the negro. We all love the negro. I want 
to read you here a little sentiment of mine. I have got a little book 
here, and I want to read from it and show you just how we feel toward 
the negro. This is my poetry, but I will not bore you with much of it, 
and, understand, I am not advertising it either ; it is not on the market yet, 


THE OLp Brack Mammy. 


’Tis easy to wander off from my theme 
When traveling over the ground; 
Thro’ evergreen pastures across the bright stream 
When in fancy I wander around, 
And see in the picture which never grows older 
Tho’ age chills the blood which never grows colder. 


In fancy I see those good negroes again 
I loved in the days long ago, 

As they worked in the fields of cotton and grain 
And sung as they chopped with the hoe; 

I can never forget, wherever I roam, 

The scenes of my childhood and home. 


The dear old black mammy, so gentle and tender, 
So faithful and true to her trust— 
I loved her so well I dared not offend her; 
She is gone, yet I honor her dust. 
From the wells of my heart arise tears of regret ; 
Tho’ she sleeps ’neath the sod, I can never forget. 


She was lovely to me in her colored bandanna 
With which she turbaned her head; 

Her songs were far sweeter than flute or piano 
As she put me to sleep in my bed; 

Her soft crooning voice I can never forget, 

Like an angel in dreams, she comes to me yet. 
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Those are our sentiments. I think my friend Bailey will testify to 
that. Excuse me for calling your name, Senator—— 

I am not familiar here. They call me “Jim” down at home, and I 
hardly recognize myself when I am called by any other name. 

I want to read another little verse here to you fellows who do not 
love us: 


We make our own sorrows, the evils of fate, 

When we take in our hearts malice, envy and hate. 

There is good in the world, and we may be sure 

That a heart full of love will keep the soul pure. 

When we cross Death’s dark river and reach the bright shore 
Beloved ones will greet us and welcome us o’er. 

And while it is given to dwell on this earth, 

No matter where may be the land of our birth, 

Our duty to God is to do all we can, 

Be true to our country, love our fellow-man. 


Those were my sentiments long before I came here or thought of 
coming here. 


Now, gentlemen of the Senate, I have made these few remarks. I 
hope you will take them in, and I hope you will give consideration to 
them. I hope you will believe I am telling nothing but the truth; and I 
want to say in kindness and with regard for the Senator from Idaho 
[Mr. Heyburn] that I want him to come down south and come to my 
cottage on the prairie and I will show him a little of the southern life. 
When we get through we will come back here and we will walk into 
Statuary Hall, and what will I say to him? I will say, “Help me per- 
suade the Senator from Indiana [Mr. Beveridge] to take the Lew 
Wallace statue out of here and hide it away in some river or pond where 
it never can be seen any more, and build him a statue worthy of so great 
a man as Lew Wallace.” I have admired him ever since I read Ben 
Hur and ever since I heard of his getting a little out of temper at the 
battle of Shiloh. I reckon he must have had a good deal of human 
nature in him. He is a man that I was very fond of, and I am fond of 
his memory. I want to see him have a grand statue, and I will come 
up here and see them set it up. After they do that—with the Senator 
from Idaho, after he has seen the south through my spectacles, and I 
will lend them to him on that occasion—I want to come back here and 
stand before Grant’s statue and stand before Lee’s statue, and I will 
pull off my hat and hurrah for Grant, and, I think, he will holler, “Lee 
was a pretty good fellow,” and he will say, “Hurrah for Lee.” That is 
the kind of feeling I want to cultivate with him. 

I want you all to understand that what I say to the Senator from 
Idaho I say with no feeling in my heart against him. No; I love him. 
I love everybody. I am a happy man. I never let hate get into my heart, 
so as to make me unhappy. That is the reason I have lived’“and kept 
young, and retained my youth and beauty while you have gotten old and 
ugly—some of you. I have not lost my hair yet; but it is falling out, 
and I am going to leave here to keep from losing it altogether. I am 
going to leave here, for many of you have got all the hair off your 
heads, and I think I had better go home. 

Well, Senators, I am very glad that there is such a good man coming 
from Mississippi to take my- place without the pleasure of having to 
kick me out. 


235 














Senators, I know I am infringing on your time. I did not intend 
to say as much as I have said, but I do hope I have said something to 
you that you will remember and ponder over; and when the time comes 
that you think I told the truth, I want you to write to me and say, “Well, 
Gordon, old fellow, we will help you.” That is what we want—help. 
I want your capitalists to come down to Mississippi, and we will give 
them the right hand of fellowship, because we want to get your money, 
We want you to erect our factories, build our railroads, and do every- 


thing else. We will give you all the opportunities you want, and we will- 


be there with you, whether you run an oil machine or any other sort of 
a machine. I do not care whether it is Mr. Rockefeller or Mr. Anybody 
Else, just so he has what we have not—the money to build up the state. 

I thank you, gentlemen, for your attention. 


Unjust Discounts and Interest on Overdue Accounts. 


It is quite-clear that the practices of taking unjust discounts and 
paying no interest on overdue accounts, now so general, are to become 
so unpopular that at no distant date the merchant who cares about his 
credit standing will not dream he can have any part in them. Three 
years ago the National Association of Credit Men first undertook to 
arouse members against these indefensible practices, and while its efforts 
were greeted with applause, there was evidence of much skepticism as to 
accomplishing anything. 

But discussion was begun and that was at least encouraging; then 
desultory reports of credit men here and’ there making a determined 
fight for a fair discount; later information regarding the credit men 
of a whole section getting together resolved to stand by each other in 
the fight; and now communication after communication comes to the 
National office showing that the movement is gaining firm adherents 
everywhere. The literature on the subject, issued by the Association, is 
in large demand and everybody is interested in knowing how successful 
everybody else is in this fight for reform. 

With few exceptions, testimony is that those credit men who have 
resolutely set themselves against these practices are saving their houses 
very respectable sums, that while there are plenty of customers who 
come back with threats of withdrawing their trade on the ground that 
they can go elsewhere and buy without being held up so rigidly as to 
dates of rendering payment, these threats come from customers who 
are the least profitable anyhow, or else a plain statement of the justice 
of the issue generally brings them around to the credit man’s point of 
view. The credit man simply says that if his house is to be a bank and 
supply money on time to his customers he is as much entitled to interest 
as the bank or probably more so, because he is making in the nature of 
a forced loan. 

Here is an example of the testimony the National office is getting 
right along: 

“We are charging interest on overdue accounts and are not allowing 
discounts not earned to be deducted. Every now and then a customer 
objects to this on the ground that other houses do not charge them 
interest and are not so exacting regarding discounts. In such cases we 
generally insist in having our way, though sometimes we feel obliged 
to rebate the charge in order to hold the account. We point out to 
objectors that we are demanding only what is justly ours, that as’a 
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debtor to a bank he willingly would pay interest, and the man who 
puts off payment thirty or sixty days beyond the terms on which goods 
are sold is only using us as his bank, and even if he pays us interest 
there is still a great hardship imposed upon us, because most houses 
can use their money in their business to better advantage than is 
represented by the interest rate. 

“There is too much of a tendency on the part of creditors to allow 
those who ‘favor’ them with their business to ‘walk all over them.’ When 
credit men find out that there is nothing to be gained by allowing this, 
they will stop a bad leak, make their department more profitable than 
ever, and help rid the business world of another demoralizing habit.” 






















Every credit man who takes pride in his profession should have 
on his shelf of business books the bound indexed “Bulletins” of 1908 
and 1909. Again, every member of the association who is leading off 
in any branch of its affairs should provide himself with these tools 
of his work. He will be impressed with the real activity of the asso-. 
ciation in every one of its branches, from the prosecution of fraudulent 
failures through the whole gamut of credit man’s interests. The 
price is but $1.00 per volume, with 23c. per volume for carriage. 





The Credit Department Methods Committee has issued a 
small ticket or label reading as follows: 





DISCOUNT FOR CASH is a Premium for 

PROMPT PAYMENT within the time and upon 

the terms as agreed, and when NOT EARNED 

should not be claimed. 

Piease add to your next remittance $......-..--......-----. 
ISSUED AT THE INSTANCE OF 

NATIONAL ASSOCIATION OF CREDIT MEN. 















The back of these tickets is gummed so that members 
may attach them to receipts or letters. The tickets are put 
up in packages of 500—price being $1.00 a package. No order 
for less than 500 can be accepted. 

Every merchant suffers more or less from the abuse of 
the discount privilege. Education will do a great deal to 
diminish the evil. After a man has received a few of these 
notices especially if they come from more than one source, 
he will begin to take notice. 

Send to the Association office, 41 Park Row, New York, 
N. Y., for samples. 


If you have any peculiar office device or system which you have 
found especially useful in credit department work, why not give others 
the benefit of it through Chairman Ira D. Kingsbury, of the Credit 
Department Methods Committee. He may be addressed at Rochester, 
New York, care of L. Adler Bros, & Co. 


SOME SALESMEN’S ORDERS REGULARLY SUBJECT TO 
SCALING DOWN. 


By W. B. FisH, OF THE PRINTZ-BIEDERMAN Co., CLEVELAND, OHIO. 


You, as well as every credit man, have held up an order now and 
then, and by reason of this have had many an interesting session with 
the salesman responsible for the order. 

The line of argument usually presented is that Smith & Jones are 
a mighty nice firm; got a pretty store; are nice fellows; Mr. Jones went 
out of his way to give the order; turned down a competing house in 
the salesman’s favor, and perhaps Mr. Jones had a very long talk with 
the salesman that evening at the hotel—talk mostly of a personal nature— 
talk that would perhaps mark him a good fellow, but hardly conclusive 
in determining whether a good credit risk. 

To work along the lines of least resistance is an axiom that loses 
like many other things by too general application, and often the salesman 
is apt to work along the lines of least resistance, on buyers with the least 
resisting power—least resisting because their anxiety to buy, though 
concealed, is equal to the salesman’s anxiety to sell. 

The untrained salesman, the new salesman in particular, will usually 
place his biggest orders with the least desirable merchant. It comes 
easier. He is lacking in backbone and persistence to stick to the best 
man in the town, keep after him and land him, but accepts his rebuffs 
from the best man at the top of the list and bounds like a rubber ball 
thrown from the landing from the highest step by easy stages down and 
down until he lands at the bottom, and the bottom in this case means 
the merchant least desirable as a credit risk. 

Much valuable time is lost in the process of sending such orders 
to the house. The salesman whose daily expense account has got to 
be reckoned, the loss of opportunity to secure better business while 
accepting the poorer, wear and tear, greater care and thought demanded 
on the part of the credit man in conducting investigations of a more or 
less costly nature, weighing the evidence and forming conclusions that 
shall be just to the house and just to the customer, are all incidental to 
accepting business from questionable risks. 

It may not be generally admitted, but the credit man is obliged to 
be something of a composite salesman. There are salesmen working for 
one and the same house, of whom one may be well adapted to medium 
sized trade; another successful with the smallest trade, while still another 
may be unable to handle any but the larger buyer, and this, too, applies 
in the character of goods sold, while the credit man must judiciously 
and impartially judge and consider, daily and hourly, concerns of each 
and every class mentioned. 

It is well worth the salesman’s as well as the credit man’s time to 
spend a few hours before starting upon or when returning from a trip 
to go over the list of towns and customers as well as prospects and 
briefly discuss each and every one. Much value to both salesman and 
credit man is sure to develop from an interchange of experiences from 
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the firing line at one end and the accounting department at the other. 
Such interchange of ideas is bound to make a better credit man and just 
as sure to make a better salesman. Just as the credit man’s function is 
that of conserving and augmenting the resources of his firm, so is it 
to the interest of the salesman to book orders that will result in ship- 
ments and shipments that will return in the shape of remittances. Along 
the converging lines the salesman and credit man thus both work to the 
same end. It would be but an idle boast for any salesman to assert 
that his road sales amounted to such and such a figure if the actual 
shipments showed a material scaling from that figure. His scale of 
earnings depends entirely upon the actual deliveries and not upon paper 
orders, and these deliveries have to pass the scrutiny of the credit office. 

It must therefore be apparent that co-operation with the sales force 
and the credit office is not alone necessary, but of such immediate and 
direct benefit to both that the closer a connection can be formed between 
tle two the greater the results will be to all concerned. 


GUARANTEED CREDIT FUNDS FOR NEW INDUSTRIES. 


A METHOD BY WHICH CiTiEs ATrract NEw INDUSTRIES AND ENCOURAGE 
GROWING INSTITUTIONS. 


The effort to foster local industries is attempted in many ways. One 
which has been especially successful is the guaranteed credit fund. The 
basis of this system is a fund which is not paid in by the subscribers, but 
which is in the nature of a loan of names of men who represent strong 
credit. Worcester, Massachusetts, through its Board of Trade, has 
inaugurated the plan, basing it upon that which has been in operation for 
some years in Williamsport, Pennsylvania. The fund will be-$200,000, 
which local men have subscribed in varying amounts, which with each 
will limit the degree of his liability under the contract. The subscribers 
will be represented by trustees, authorized to indorse the paper of-those 
who need means with which to establish or expand a manufacturing 
business. If there is a loss it will be borne by the subscribers in propor- 
tion to the amounts they have guaranteed. The trustees will investigate 
carefully the claims of applicants for assistance. If a favorable decision 
is reached they will co-operate with the borrower at his bank. That 
institution will accept the paper, upon the back of which will be the 
signatures of the representatives of the fund. The borrower pays the 
regular discount rate to the bank, and in addition 2 per cent. to the fund, 
which income will be used to defray the expenses of maintenance, and, 
if there is a surplus, to accumulate resources against future losses. 
Unless losses exceed the income, the subscribers will never be called upon 
to pay a dollar. 

The system is simple and economical, but it appears to be efficient. 
The opportunity for increased working capital is a great influence in 
attracting industries located in other places. Provision is made for 
unhampered, normal expansion of manufacturing business already estab- 
lished in the city. Many concerns are held back in their growth because 
of the difficulty in securing money. They need credit beyond that obtain- 
able on their own unindorsed paper. The allurements extended by other 
centers are neutralized. New industries can be given the initial push 
and assisted from time to time as their success warrants spreading out. 
It is much better that money be loaned a business house than that it 
should receive a substantial concession which is an outright gift, such 
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as a building site or a factory building or exemption from taxation, 
which latter consideration can never be fair to the community as a whole. 

The guarantee fund is naturally the easiest to establish, for the 
reason that the amount of actual money expenditure on the part of the 
subscribers must necessarily be small. The risk is not great enough 
to deter men of means from lending the influence of their names in 
establishing credit for others. It amounts to a limited partnership, in 
which no man can be called upon to pay more than the amount of his 
subscription. The banks recognize this fact. Not every applicant for 
assistance will be accorded it. The worthy will be chosen, chiefly on 
the basis of money earning possibilities of their business, 


ASSOCIATION NOTES. 


Boston. 

The Boston Credit Men’s Association had as its guest at the Margh 
15th meeting T. E. Byrnes, vice-president of the New York, New Haven 
and Hartford Railroad Company, who bespoke the co-operation of busi- 
ness men and the general public in the movement for improving the 
transportation service of New England. 

In introducing Mr. Byrnes, President Wales of the association 
declared that Mr. Byrnes was the man of all others- who probably could 
do most for New England and its industries and, therefore, business 
men of Boston should learn to know him well. 

Mr. Byrnes told of the railway development of the United States 
from the time eighty years ago when the railroads began by being merely 
local factors. He emphasized the wonderful cheapening of transporta- 
tion which had resulted from the development of systems of railways 
which had in turn resulted in the expansion of American industries 
beyond man’s imagination. 

Mr. Byrnes pointed out that while New England cannot now compete 
in some few lines of business with the west and south it can make itself 
impregnable by specialization which will practically carve out com- 
petition, and this New England is better qualified to do than most any 
other section of the country. Further, he said that the best railroad in 
the world will mot make a community prosperous any more than will 
legislation make men enterprising, for it is the man who must take 
hold, one good, enterprising man full of initiative, hope and enterprise 
being worth more than a dozen who sit about and croak. 

Mr. Byrnes declared that the man who does anything against a 
railroad commits an offense against the community, for the railroad is a 
part of the public service and it cannot be prosperous unless the com- 
munity it serves is prosperous, that his road is going to fight with New 
England for a greater commercial ‘New England than had ever before 
been known, which means helping enterprising houses to make their 
business bigger. With this accomplished such shall be the opportunities 
presented in New England that her sons will want to stay at home 
rather than go to the west to seek a field for their efforts. At the con- 
clusion of his address Mr. Byrnes was given a unanimous vote of thanks. 

Preceding Mr. Byrnes’ address F. L. Howard reported that the 
growth of the association has recently been most gratifying, that it now 
had become 240 strong, and the membership committee, after going into 
the matter carefully with Secretary Whiting, had concluded that the asso- 
ciation would not reach its possible limit until at least 1,500 members 
were in the Boston association. 
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Buffalo. 


The Buffalo Credit Men’s Association held a largely attended 
meeting March toth at Lafayette Hotel and heard Harry W. Crabbs, 
of Cleveland, discuss the question of enlarging the scope of adjustment 
bureau work. 

President Wm. L. Fox presided. Secretary Grandison outlined 
the arrangement which had been made for the Buffalo delegation’s 
journey to the New Orleans convention, which delegation, he said, prom- 
ised to be large and worthy of the association. 

Mr. Crabbs in introducing his subject declared that to his mind 
the adjustment bureau is the most important feature of the Credit 
Men’s Association, for it held out such definite possibilities for saving 
money for its members. Mr. Crabbs said: 

“The record of the bankruptcy court is 15 per cent. returns to 
general creditors; the record of the adjustment bureau is 55 per cent. 
returns to general creditors, a difference in favor of the adjustment 
bureau of 40 per cent. Had adjustment bureaus handled all 
cases and with the same ratio of dividends, the savings to the 
general creditors, after allowable preferences are deducted for 1909 
only, would have been $50,000,000, a tidy sum for the members of the 
National Association to divide among yourselves for pocket money during 
these times of high cost of living. I say, divide among yourselves, for the 
reason that I firmly believe that if these adjustment bureaus would be 
placed under direct control of the central office of the National Associa- 
tion of Credit Men, every self-respecting manufacturer, jobber, whole- 
saler and banker would consider it a mark of distinction and a stamp of 
solidity to be listed in that organization which assured its members a 
haven of safety in all kinds of weather.” 

Mr. Crabbs said that about 7,000 of the failures of 1909 were of firms 
which did not want to fail, and had they the strong hand of the adjust- 
ment bureau would be in business to-day. About 3,000, he said, were 
a foregone conclusion and the other 3,000, in his opinion, failed because of 
dishonest or reckless methods. They would have been forced to settle if 
the adjustment bureau were thoroughly organized because knowledge of 
their condition would have been flashed to all members. 


Chicago. 

The regular monthly meeting of the Chicago Credit Men’s Asso- 
ciation held March 16th gave its attention mainly to the subject of the 
investigation and prosecution. of fraudulent failures, D. L. Sawyer, of 
St. Paul, chairman of the committee of the National Association on 
fraudulent failures, being the principal speaker. Mr. Sawyer argued 
for a national prosecution fund. He stated that commercial fraud was 
on the increase, and in his opinion the only proper way to combat this 
evil was to raise a national prosecution fund amounting to $1,000,000, 
that every member of the association pledge himself to contribute 
$100 in 10 per cent. yearly instalments, thus creating a fund to last ten 
years and giving the National Association $100,000 annually to pros- 
ecute commercial criminals. A committee was appointed consisting 
of F. E. French, D. E. Humphrey, B. F. Logan, Fred A. Smith and 
A. L. Stone to go into Mr. Sawyer’s proposals thoroughly and report 
to a subsequent meeting. 

Samuel Shaw Parks, of the Chicago bar, delivered a lecture on 
Indian art, illustrated by stereopticon views. 
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Cleveland. 


The Cleveland Association of Credit.-Men held its initial weekly 
noon-day luncheon March toth at the Gillsy with 127 members 
present. J. B. Pearce presided. Harold Remington and W. G. Rose 
made short addresses on credit conditions and what the pressing 
duties of the Credit Men’s Association now are. 

From the Pittsburgh association was received a telegram express- 
ing congratulations to the credit men of Cleveland on having taken 
steps to have the weekly luncheons. 

The meeting took cognizance of the run which without the slight- 
est warrant was being made on the Society for Savings. A resolution 
introduced by W. M. Pattison was unanimously adopted, being as 
follows: 

“Resolved, That this association express its confidence in the Soci- 
ety for Savings and its ability to meet all claims of its depositors, and 
deplores the present uncalled-for and unwise action of those depositors 
who are now foolishly withdrawing their deposits.” 

The credit men further voted to ask their wives and other mem- 
bers of their families to go to the bank and make deposits to help 
restore confidence in the institution. 

It was also arranged that notices be posted in shops, factories and 
offices asking employees to use their influence and moral support to 
stop the present unwise run. 


* ok ok * * * 


The Cleveland Association of Credit Men held a large meeting 
March 19th and had the pleasure of Chief Justice of the Municipal 
Courts of Chicago, Harry Olsen, and Howard Marshall, president of 


the New York Credit Men’s Association, as principal guests. 

President Gaehr presided and called on Floyd D. Shook to speak 
on the plans for the New Orleans convention. President Gaehr then 
introduced Mr. Marshall, who spoke on business conditions in New 
York City, and also of the New York courts, saying they are 
twelve thousand cases behind. He deplored the shrinkage of assets 
in insolvency cases from the time the receiver is appointed until the 
last dividend is paid, and said that his association had brought this to 
the attention of the authorities with a view to remedying the condition. 

Chief Justice Olsen in his address began by telling of the laby- 
rinth of political influence which surrounded the police and justice 
courts in Chicago before the municipal court began its operations. 
He described the pernicious atmosphere of these tribunals in the old 
regime where litigants were completely at the mercy of ward bosses 
and their henchmen, and when notorious criminals were repeatedly 
protected. This, he said, had all been abolished by the new form of 
judicial procedure. 

“Foreigners first come in contact with the laws of the United 
States in the police court,” said Justice Olsen. “If that breaks down 
they have little respect for our country and its president. 

“Law suits, civil and criminal, are only social warfare,” he said. 
“The quicker the differences of litigants are settled the sooner busi- 
ness and other institutions resume their courses and society, as can 
plainly be seen, is generally benefited.” Justice Olsen said the court 
is run on strictly business principles. The judges, twenty-eight in all, 
meet once a month, when the many questions affecting the proper 
trial of cases are discussed and decided. He declared it was a court 
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in which a lawyer is respected and that through careful surveillance 
the court attaches have reached such perfection that their general 
behavior is Chesterfieldian. The municipal court of Chicago, he said, 
pays its attaches higher salaries than any other in the country, because 
as soon as a man’s competency is demonstrated he is given more pay. 

In reply to a question from the audience, Justice Olsen said: the 
revenue from criminal cases had been about $330,000 and from civil 
cases $250,000. The net cost of the municipal court to Chicago when 
the court gets into the new courthouse will be about $100,000 annually, 
he said. 

Speaking of the measure now before the Ohio legislature to estab- 
lish a similar court in Cleveland, Justice Olsen said that opposition, 
as in the case of the Chicago court, would come from lawyers and 
justices of the peace. He said that in this regard the business men of 
Chicago demanded that form of court and obtained it. 

At the conclusion of his address Justice Olsen was given a great 
ovation, and both speakers were given rising votes of thanks for thei: 
splendid addresses. 

Dallas. 

The Dallas Association of Credit Men at its meeting of March 4th 
listened to an address by Eugene Marshall, referee in bankruptcy, on 
uniform practices in all bankruptcy courts and the desirability of estab- 
lishing the office of Solicitor-General of Bankruptcy to this end. Mr. 
Marshall argued that the proposed officer would have much the same rela- 
tive power as the Comptroller of the Treasury. 

A brief discussion was also had regarding the uniform false state- 
ment law, the opinion being expressed that initial steps should be taken at 
once to bring the matter beforé the next legislature with all possible 
influence secured in behalf of the measure. 

At the March 29th meeting of the association Hon. J. M. McCormick 
made an address on the subject of false statements, during which he out- 
lined what he believed is a practical plan for securing necessary legislation 
against the giving of such statements. 

Decatur-Springfield. 

The Decatur-Springfield Association of Credit Men held a meeting 
February 21st, at which messages from representatives to Congress from 
Central Illinois assuring their support of the Sherley bill were read. 

President Humphrey then spoke of the plan of forming a bureau for 
the exchange of credit information which he said he felt sure would be 
brought to a successful conclusion. He said it would give the association 
a working basis such as no other department of work could give. 

Further, President Humphrey stated that at the March meeting it 
was expected that E. S. Robinson, referee in bankruptcy for the Spring- 
field district, would be present and make an address. 


Denver. 

The Denver Credit Men’s Association held its regular monthly 
meeting March Ist at the Colorado Traffic Club, with President Bayly 
presiding. 

The meeting received with much applause announcement of the 
passage of the Sherley bankruptcy bill in the lower house of Congress. 
Telegrams from Colorado Congressmen stating that they would do 
all they could to secure the passage of the bill were read. Jno. T. 
Bolton then gave a very interesting talk on “Commercial Law as 
Practised in Denver Twenty Years Ago.” : 
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Detroit. 


At the February meeting of the Detroit Credit Men’s Association 
Chas. W. Pickell in an entertaining address scored the banker who 
turns down a young man of good habits, and integrity, but with lim- 
ited means, who desires a small line of credit that he may extend his 
business and readily takes the personal statement of a man of supposed 
business standing, and who later goes to smash. Then he said: 

“A man who has small means and wants credit must average up. 
He must submit to the microscope. His past must be analyzed to the 
last element. His environment must be examined. “His habits and 
companions tested by a rigid inquiry. Is he thrifty, does he gamble, 
does he own an interest in his home, are his small bills promptly paid, 
is he careless about his personal appearance, does he carry life insu- 
rance, how much and how long has he had it, has he children, was he 
ever sued, does he indulge in intoxicants, what education has he had? 
—and a hundred more equally pertinent. 

“I submit that every man is entitled to prove himself worthy of 
a limited credit aside from any financial responsibility he may or may 
not possess. As a general proposition, a constructive credit, based 
upon presumption that a man is honest, is better than a destructive 
credit on the assumption that he has no money, hence he won’t pay. 

“Many of our best business men were made so by a wisely 
extended credit by some friend when they had nothing.” 

The meeting closed with a discussion of mercantile agency 
methods. 


Fort Worth. 
The Fort Worth Association of Credit Men held its annual meeting 


February 25th at Hotel Savoy, President Curtis presiding. 

T. E. Blanchard, chairman of the legislative committee, reported that 
his committee had been in touch with the corresponding committee of the 
National Association regarding a bill drafted by the American Bankers’ 
Association in regard to the prosecution of makers of worthless checks. 
It was voted to refer the bill to the incoming legislative committee with 
instructions to co-operate with the American Bankers’ Association, the 
legislative committee of the National Association and the local Merchants’ 
Credit Association in an effort to have such bill passed at the next meet- 
ing of the legislature. Mr. Blanchard further stated that his committee 
had not yet had opportunity to act on resolutions adopted by previous 
meetings of the association on exemption law changes and the rights of 
married women. 

Mr. Blanchard then presented a plan for founding and maintaining 
a fund for investigating of fraudulent failures. After discussion it was 
voted.to have the plan printed in full in order that every member might 
have a chance to give it due consideration. 

The election of officers then followed, those chosen being: Wm. 
James, president; T. E. Blanchard, vice-president ; George Q. McGown 
secretary, and Elmer Renfro, treasurer. 

* * * * * Ba * * * * * 


The Fort Worth Association of Credit Men held a meeting March 
24th, with the members of the Retailers’ Credit Association of Fort Worth 
as its guests. tt 

Judge Ocie Speer of the Supreme Court of Civil Appeals made an 
interesting address on “The Rights of Married Women in Business.” He 
spoke at some length on the authority of woman to dispose of property, 
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to open accounts and. to transact business. 
declared, were few. 

“The following,” he said, “are some business ‘dont’s’ for business 
men with reference to married women: 


“Don’t buy her property on a mere promise to convey. Such promise 
is no more than legal pie crust. 


“Don’t even rely on her written bond to convey the homestead. 
What’s writ is not always writ, if a married woman writ it. 


“Don’t think, because you have performed your part of the contract 
with her, that she must perform hers. Such equities do not appeal to 
her. Furthermore, if you insist, she may lawfully decline to restore even 
the considerations received. 


“Don’t pay her the debt you owe her husband. Things are not 
always what they seem, and her holding herself out as her husband’s 
agent doesn’t make her such in law. 

“Don’t even pay her the debt you owe her; she’s married. ‘Ask 
the man.’ 

“Tf the husband’s a fraud, don’t try to prove it by the wife. It’s 
against the law, though she may know it better than anybody else. 

“Don’t sue her alone, even if she owes you. She may take exception 
to your failure to sue her husband as well. 


“Don’t take a chattel mortgage from the husband without the wife’s 
acknowledgment. .When he dies she’s a widow and may ask for an 
allowance, which the good-natured probate judge will give her, mortgage 
or no mortgage. 


“Don’t attempt, whatever else you do, to seize the property her 
maternal uncle in Georgia left her to satisfy the judgment you hold 
against her husband. It isn’t right and she will probably sue you for 
actual and exemplary damages. 


“Don’t pretend to be an innocent holder of her negotiable promissory 
note for value before maturity. . The laws of Texas won’t permit a man 
to be that innocent. 

“Finally, when you’re ‘stung’ don’t plead that you didn’t know she 
was married. It won’t do any good and besides only shows bid 
ignorance, 

“And again finally, in the language of the apostle Paul, ‘Let us hear 
the conclusion of the whole matter.’ As a lawyer, addressing ‘business men 
who value their ratings with Dun and Bradstreet, and who fear the face 
of an angry bankruptcy judge, I adjure you, with respect to married 
women: If the lady is your own wife, seek her as you would salvation ; 
ask and take her advice, court her counsel and treat for her trade. But 
if she is-the wife of some other man, then shun her as you would sin; 
flee as from a fire, hide as from hell, for, commercially speaking, the last 
condition of that man is worse than the first.” 

Judge Speer was followed by Harry Palmer, president of the Retail 
Credit Men’s Association, who urged that a closer relation exist between 
the wholesale men and the retailer arid that the wholesaler give more of 
his trade to his customers. 

F. M. Rodgers, of the Medlin Mills told of the relation of the em- 
ployer to the employe, saying that the employe was a part of the firm 
and deserved recognition as such. 

Delegates to the New Orleans convention were elected. 
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Grand Rapids. 


The Grand Rapids Credit Men’s Association held a meeting March 
8th which. for attendance and general interest surpassed all previous rec- 
ords. The general topic was “Municipal Accounting,” and the Grand 
Rapids association; which has always been to the front when matters of 
public interest are to be advanced, found in this topic something of peculiar 
interest to its members. 

The discussion of municipal accounting was opened with a paper by 
Frank M. Byam, read by Benjamin P. Merrick. He told of the reforms 
effected in New York through the efforts of the bureaus of municipal 
research, and of the reform now under process in Chicago through the 
adoption of similar methods. “Municipal carelessness, extravagance and 
abuse can nearly always be traced back to the budget,” he said. “In 
framing budgets uniform questions should be submitted to the different 
departments for itemized estimates, with actual expenditures in previous 
years for comparison. There should be a public hearing on the tentative 
budget, and then resolutions should be adopted that no money shall be 
expended for other purposes than those for which it is raised and instruct- 
ing the comptroller not to allow payment of funds for other than the pur- 
poses intended. The accounting system should be such that it will be 
easy to trace where every dollar goes. The budget should be an agree- 
ment between the council and the taxpayers as to what shall be done with 
the money paid in, and not a mere bit of expediency. The transfer of 
money from one fund to another when the people are not looking is apt to 
lead to grave abuses. 

“Ten years ago $4,200 was raised for a comfort station and later 
$12,000 for an engine house in different wards of the city. These funds 
have been so frequently transferred that a guessing contest could: not 
decide what had become of the money. Interest may be saved by trans- 
fers, but the system leads to extravagance and carelessness. The present 
charter requirements are good, but they are not observed. The estimates 
should be in detail and with comparisons, and not in lump sums. The 
estimates ought to be fairly accurate, and council and boards in spend- 
ing money should have regard for the rights of the people. The credit 
men’s association,” Mr. Byam held, “could render no greater public service 
than in helping to make over the city’s financial system in the interest of 
economy and efficiency.” 

Lee M. Hutchins discussed uniform system of public accounting. 
“Every banking and business enterprise,” he said, “had a system by which 
exact conditions can be seen at any time. The business that has not such 
a system is conducted by guess and cannot long continue. A city is a 
big corporation and the necessity is as great as in the private business 
for a system which will show conditions accurately and in a form easy 
to understand.” Mr. Hutchins argued for a uniform system, all cities 
using the same form to show ordinary and extraordinary receipts and 
expenditures, with state supervision. Wyoming has such a system highly 
developed and it has brought about great economies in the affairs of that 
state. Minnesota and Texas have adopted uniform systems that have been 
instrumental in preventing the misappropriaion of many thousands of dol- 
lars. Ohio has a system that should be adopted in Michigan, prescribing 
forms for cities, villages, counties, townships and school districts, with 
supervision by the auditor-general of the state and his assistants and 
frequent examinations. This supervision is not to detect fraud but to 
prevent it, and to prevent the expenditures of public funds for other 
purposes than for which the money is raised. With state supervision, 
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local officials can be instructed and scientific methods will displace the 
crude haphazard methods that now prevail. Mr. Hutchins hoped Grand 
Rapids would lead in the great reform movement for a uniform system in 
Michigan. 

The question of pure water for Grand Rapids was taken up by 
H. C. Cornelius and Lee M. Hutchins and others. They all made a strong 
plea for establishing a system of rapid sand filtration as the best plan which 
had then been presented for safeguarding the health of Grand Rapids ~ 
citizens. A resolution was adopted endorsing the plan of the Pure Water 
Commission. Before the meeting was adjourned a resolution was also 
adopted asking the president to appoint a committee of five to gather 
information regarding systems of uniform municipal accounting, and 
to confer and co-operate with the city officials in the adoption of such 
systems for Grand Rapids. 

It was announced that the membership committee had reported 38 
new names for membership, and intended to bring the total by con- 
vention time to 300 members. 

After expressions of appreciation for the excellent program arranged 
by L. Z. Caukin, who presided at the meeting, an adjournment was taken. 


Indianapolis. 

The Indianapolis Association of Credit Men held a meeting March 
14th, Crate D. Bowen, formerly attorney of the city, giving an instructive. 
talk on “Exemptions.” After a general discussion regarding the asso- 
ciation’s delegation to the convention, there was a prolonged debate on 
the question of establishing a bureau for the exchange of credit informa- 
tion and of adjustment. 

The general conclusions of the meeting were favorable to the estab- 
lishment of these departments. It was felt that besides being highly use- 
ful aids to the credit man, interest in all association matters would be 
_ greatly increased by reason of them. 


~ 


Los Angeles. 


At the March meeting of the Los Angeles Credit Men’s Associa- 
tion, held on the 25th, Fred B. Gregson, traffic manager of the Associated 
Jobbers of Los Angeles, spoke on “Traffic Problems Confronting Us,” 
and Ernest R. Purdy, superintendent of Bradstreet’s, on “The Mercan- 
tile Agency and the Credit Man.” 


Louisville. 


The Louisville Credit Men’s Association held a meeting March 24th, 
taking up especially matters related to the credit man and his work. 

J. H. Scales spoke on the “Credit Man in Modern Commerce,” dwell- 
ing on the fact that a great change had taken place in the standing of . 
the credit man in the business world, for he is now recognized as one 
of the most important factors in a business, a force to be consulted in 
any important policy which might arise. And yet, said Mr. Scales, the 
closeness of application demanded of credit men will tend to narrow him 
if he does not associate himself’ with others, and this condition the 
association meets most successfully. Mr. Scales ‘then discussed the bu- 
reau for the exchange of credit information, declaring that no house 
doing any considerable general business could afford to be out of it. 

President Dawson of the Adjustment Bureau spoke of the ideals 
and accomplishments of bureau work. He declared that those who have 
never been in the thick of the struggle to get a new institution before the 
people and on its feet would not be able to appreciate the hard work which 
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it had been necessary to expend to get the adjustment bureau of.the Lou- 
isville association where it is—a respected department producing excellent 
results at a minimum cost. 

Chairman Bethel of the Mercantile Agency Service Committee fol- 
lowed, criticising severely common errors in agency reports, such as arise 
from typographical errors, age of reports, carelessness of reportorial staff 
and so on. He urged the members individually not to pass these errors 
over in silence, but keep a record of them in such shape that a reasonable 
case can be made against the service of the agencies. 

Chairman Braden of the Membership Committee, spoke on quality 
in membership as the first requisite to a successful organization. He laid 
emphasis on the duty of the members in keeping each other up to their 
duties in developing the real purposes of the association. 

Representatives of several commercial agencies were present and 
urged upon the members that they hesitate not for a minute to lay com- 
plaints regarding quality of agency service before their respective offices. 


Memphis. 


The Memphis Credit Men’s Association held a business meeting 
March 22d to listen to reports from committees. The legislative com- 
mittee reported that a decision rendered in a case in Mississippi 
involving the bulk sales law made that law more or less inoperative 
by holding that a statement by the seller to the purchaser to the effect 
that he proposed to pay his debts made the purchaser a bona fide 
owner of the stock of goods and that the presumption of fraud was 
overcome even though the provisions of the act were not complied 
with. The committee reported that the association had arranged to 
appeal the case to the Supreme Court of the state. 

The information bureau reported that it now had seventy-six 
members, an increase of twenty-two within the past year, or almost 


all the members whose methods of doing business would make the - 


bureau serviceable to them. The adjustment bureau reported that it 
was now receiving the co-operation of the members in practically 
every insolvency case arising in the Memphis territory and had been 
able to produce results in many cases which had greatly surprised 
the creditors. 

Delegates to the New Orleans convention were elected. 


Minneapolis. 


The Minneapolis Credit Men’s Association held its regular meet- 
ing March 15th at West Hotel, with the Rev. J. E. Freeman as prin- 
cipal speaker. Mr. Freeman had recently become rector of a large 
Minneapolis parish, having been called from one of the parishes in 
the southern diocese of New York, where he had been a popular 
speaker before eastern associations of credit men. Mr. Freeman said 
there was not much difference between his occupation and that of the 
credit man, for it is the main business of minister and credit man to 
know and understand man. 

“We are both up against human nature good and hard,” said Mr. 
Freeman. “No one knows more about human nature than credit men, 
except perhaps the minister. As one grows older the tendency is to 
become a bit-careless in dealing with men who have made mistakes. 

_I like to believe in the face of all ‘turn downs,’ that after all human 
nature is 80 per cent. fine, 20 per cent. to the bad, and I have con- 
cluded that even the chap who shows the 20 per cent. bad on the 
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surface will show the gold 80 per cent. strong if you tap that 20 
per cent. 

“Don’t always think that because a man is ‘turned down’ once 
that he never can be restored. What the country itself needs is a 
larger expression of confidence.” 

President Holton announced that the Minneapolis and St. Paul 
associations are taking strong leadership in a national movement to prose- 
cute commercial fraud. He said this movement now had the endorsement 
of Duluth, St. Louis, Milwaukee and Chicago Associations of Credit 
Men, all of whom wanted the local prosecution funds continued, but 


saw the absolute need of a power nation-wide in its ability to cope 
with fraud. 


Newark. 


The March roth luncheon of the Newark Association of Credit Men 
was addressed briefly by Richard C. Jenkinson on “Newark; what it was 
and what it will be.” Mr. Jenkinson spoke of the rapid growth of the 
city in the past, aud predicted an equal or greater increase in the future. 

Mr. Jenkinson dwelt on the commercial possibilities and the benefits 
to be derived from the deepening of Newark Bay and the Passaic River 
and the building of municipal docks. If Newark annexed as much adja- 
cent territory as other big cities have done it would have a population of 
1,500,000 in a few years, he declared. 

There were about seventy-five members present at the luncheon. 

At the monthly meeting of the Newark association held March 8th 
W. L. Starkey, of New York, made an address on “The Credit Man the 
Moral Chemist.” He said that the credit men make tests in their labora- 
tories of the materials—names—brought before them, examining them 
first this way then that. 

“Another thing which I wish to call to the attention of this asso- 
ciation is that irrestible principle, born in every man, which makes him do 
things,” Mr. Starkey went on. “We can no more help working than the 
sun can help shining on a clear day. 

“That principle is more clearly emphasized in our great philanthro- 
pists, whose praise we sing for their good deeds. To my mind they them- 
selves do not give all these things ; they merely respond to the call of that 
irresistible spirit within them that prompts their good work. A man who 
loses an opportunity to better himself loses everything. 

“While we are in the midst of our wonderful growth,” continued the 
speaker, “it is about time, in my opinion, that this coutnry awoke to its 
opportunity to get control of the merchant marine and control its own 
shipping. We are too busy congratulating ourselves on our wonderful 
growth during the last decade to appreciate our opportunities for future 
advancement. As a result it is falling by the wayside. 

“Tf we are not careful in this respect the other countries will under- 
mine our present power.” 

Wm. Crane Andrews, credit manager of J. Spencer Turner Co. of 
New York, followed on “Associational Dividends.” 

Mr. Andrews first spoke of the reasons of the meetings which re- 
sulted in awakening interest in others as well as arousing interest among 
the members, and he made an appeal to secure new members, stating that 
while outsiders believed in the objects of the association and stood for 
the same themselves, still they never got to the point of joining the 
organization. He also spoke in high favor of the brotherly feeling which 
existed between rival houses, and said ‘hat jealousy among firms was get- 
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ting to be a thing of the past. Mr. Andrews then touched on the good 
work being done by the committees of the association, naming partic- 
ularly the adjustment bureau, the bankruptcy law and the mercantile 
agency and credit co-operation committees. The improvement apparent 
in the bankruptcy laws was brought home by a few timely illustrations. 
The talk was concluded with a plea to the members to secure new blood 
to join the organization so that the association would soon grow from a 
membership of 12,000 to 25,000, and finally would include all the houses 
in the country. ; 

To prosecute fraudulent bankrupts a committee on prosecution was 
formed, which will have behind it funds for this purpose. The legislative 
committee was assured of the support of the members in having a bill 
passed in the legislature making it a misdemeanor for any one to give 
wrong information when a prospective customer’s standing is being looked 
up, punishable with a fine or prison sentence, or both. 

The applications of fifteen new members were received and referred 
to the board of trustees of the association. 


Norfolk. 

The March 16th luncheon of the Norfolk association was made 
an occasion of rejoicing because of the passage by the Vir- 
ginia legislature of a bill to prevent the issuance and circulation of 
fraudulent checks. The Credit Men’s Associations had been sponsor for 
this bill. By the terms of the new law it will be unlawful for any per- 
son, firm or corporation to draw a check or draft upon a bank unless 
sufficient money is on deposit to cause the check or draft to be honored. 
A check protested for lack of sufficient funds in the bank is made prima 
facie evidence of intent to defraud. Provision is made, however, that 
should a check or draft be turned down by the bank before the penalty 
of the law is effective against the drawer the drawee must have presented 
the protested check or draft to the maker, and if he pays it or accepts 
it upon presentment he cannot be held as having drawn the check with 
intent to defraud. 

The bill has been the subject of a great -amount of discussion among 
business men. A prominent retail merchant has declared that the general 
public had no idea how merchants are imposed upon by being induced 
to cash worthless checks, and a banker said his bank had a great pile of 
checks drawn by people who did not have sufficient funds on deposit to 
pay them; that the checks were left at the bank so that if they should 
make a deposit the check could be paid before the money could be drawn 
out by subsequent checks. 

The Norfolk Association of Credit Men held a large and enthusiastic 
meeting at its March 5th luncheon at Hotel Fairfax. Several new mem- 
bers were reported, and President Barbee and Secretary Whichard 
showed that some very active work had been done by the association in 
reference to the check bill before the Virginia General Assembly. They 
said that they had been able to -arouse the active interest of a dozen or 
more business organizations of the state in the measure. 

D. T. Bowers, a prominent Baltimore business man and member of 
the Baltimore Credit Men’s Association, was present and made a very 
strong appeal to the large number of bankers and merchants present to 
co-operate with the officers of the Norfolk association and showed the 
great benefits to be derived therefrom. Mr. Bowers also asked to be 
enrolled as a member of the Norfolk association and will participate in 
the information feature of the association, believing, as he stated, that it 
would be well worth the money to his. firm. 
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Philadeiphie. 


~» The recommendationsegof:the comm gappeinted recently to 
investigate the workings of stich inforsiil Prous as are now-in 
existence among the various local assotiations vand to report upon the 
feasibility of establishing a similar department in Philadelphia,. have 
been adopted by the board of diréctors of the Philadelphia Credit 
Men’s Association, and the work*ef proceeding with the-establishment 
of an information bureau in connection’ -with the work of the local 
association has been authorized:” It will be put in operation just as 
soon as 150 members have signified their intentions of using it. 

The committee appointe teat by the board to carry into effect the 
recommendations as adopted is composed of H. E. Moody, chairman, 
Charles G. Rapp and Leonard W. Brown. The report mentioned that 
nearly 100 replies were received to. the letter which was sent by the 
committee to members of the association, summarizing the result of 
the investigations in Baltimore.. Of these about fifty stated definitély 
that they would join the membership ‘of. the bureau as soon as it is 
established, about twenty more were very optimistic as to the practi- 
cability and utility of such a bureau, but for special reasons, principally 
because of the character of their business, did not feel that it would 
be of value to them to become members, and a very few declared they 
would not be interested without further comment on the matter. Only 
one reply out of the entire number received was of a. nature opposing 
the organization of a bureau. 

The recommendations of the cominittee as , submitted tothe board 
of directors were thus expressed : _ 

“From the investigation which your committee has made,. both as 
to the practical workings of the bureau aS‘it is in operation in another 
city and through the replies received from members of our association 
and personal conversations, we unanimously recommend the estab- 
lishment of a ‘Credit Exchange Bureau’ along the lines of the bureau 
now in operation in Baltimore.and about to be established in Pitts- 
burgh and the appointment ofa committee to carry the matter into 
effect and to formulate rules governing the use of the bureau. We 
further recommend a charge of $25 per year for’: membership in the 
bureau, provided, however, that should the expenses of the bureau 
not reach $25 per member, any surplus remaining at the end of the 
year be applied to the next year’s dues, all income of the bureau 
being kept as a separate fund from which the expenses of the bureau 
only should be met.” 

The committee is now at work on the formulation of rules and:the 
securing of additional members. 


Pittsburgh. 


The March roth luncheon of the Pittsburgh association was addressed 
along economic lines by Warren W. Bailey, editor of the Johnstown 
Democrat. He showed what influence sins of omission or commission 
on the part of the government often have in precipitating commercial 
failures. 

A telegram from the Cleveland association addressed to President 
Rauh was read, advising of the great success attending the first noonday 
luncheon of the Cleveland association held on the same date. Pittsburgh’s 
interest in this success is large because of Mr. Rauh’s persistence in sea- 
son and out of season in advocating weekly luncheons as the best means 
that can be adopted to give a spirit of doing things to an association. 
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In the absence of Mr. Rauh, Vice-President G. Brown Hill presided. 
He urged the members to make arrangements without delay, to go to 
New Orleans in May for the annual convention. 

The March 24th luncheon of the Pittsburgh association was addressed 
by William R. Blair, referee in Serene: on matters pertaining to the 
work of his department. 


Portland. 


At the February 16th meeting of the Portland Association of Credit 
Men, P. C. Kauffman, vice-president of the Fidelity Trust Co. of Tacoma, 
Washington, who is also treasurer of the American Bankers’ Association, 
made an address on “Postal Savings Banks” as set out in Senator Carter’s 
bill then before Congress. Mr. Kauffman argued vigorously against the 
adoption of the measure. He said that apart from the vast dangers sur- 
rounding the government ‘in going into such business, the oft-heard argu- 
ment that the postal bank would furnish deposit facilities for savings 
in remote districts now deprived of such facilities would be excellent if 
we accept unquestionably the assertion made that a very large portion of 
the United States is entirely without savings bank facilities. Mr. Kauff- 
man declared that this assertion had no basis in fact; that the main trouble 
with those who argue thus is that they take the report furnished by the 
Comptroller of the Currency as their basis and do not take into consid- 
eration savings facilities afforded by bankers generally throughout the 
country, giving consideration almost entirely to the mutual and trustee 
savings banks or banks without capital, most of which, of course, are 
located in the Middle and New England states. 

Mr. Kauffman declared that it is vastly better to develop and perfect 
our present system, throwing such additional safeguards about it as 
seemed wise, than to have the government enter a field of endeavor which 
had been tried out with more or less indifferent success by other nations. 


St. Louis. 

Gus. V. R. Mechin was the principal speaker at the March 15th 
meeting of the St. Louis Credit Men’s Association, his subject being 
“Elementary Law as Applied to Real Estate and Conveyances.” 

Secretary Foote reported that the bureau for exchanging credit 
information was rapidly completing its organization and would soon 
be ready to serve its members. It was further reported that good 
progress is being made in bringing the proposed uniform act regarding 
false credit statements before the Missouri Legislature. 


St. Paul. 

There were ninety members present at the March 8th meeting 
of the St. Paul Credit Men’s Association to listen to Edwin J. Bishop, 
Comptroller of the City of St. Paul, make an address on “Municipal 
Accounting and the Municipal Budget.” Mr. Bishop outlined the 
financial and accounting system, exhibiting the various forms used 
by the city, traced the progress of a bill from the time it is presented 
to a department until the final delivery of a warrant, gave a complete 
description of the making of a budget and the formation and growth 
of the sinking fund. Mr. Bishop urged a more active co-operation on 
the part of business men in the administration of city affairs and sug- 
gested a permanent committee of business men to investigate and 
advise the city departments. 

At the conclusion of Mr. Bishop’s address President Parker 
expressed his appreciation of the growing interest members are taking 
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in association affairs declaring that the credit men’s associations of 
the northwest deserve loyal support, as they are doing much needed work 
in guiding the great section of which St. Paul and Minneapolis form 
the center towards its rightful heritage in the commercial world. 


Salt Lake City. 


The Utah Association of Credit Men held its regular monthly 
meeting March toth, when several matters of importance to credit 
men were taken up. These included the plan to secure for Utah the 
proposed uniform false statement law being urged by the Bankers’ 
Association in conjunction with the Credit Men’s Association, also a 
law preventing the issuing of checks when there are no funds to the 
credit of the drawer in the bank. Insurance questions also came up, 
especially from the point of view that every.member should urge his 
customers to carry proper insurance. 

Again came up the problem of overstocking retailers mainly made 
serious by manufacturers who constantly yield to the temptation 
to force goods on retailers beyond their reasonable capacity. It was 
shown how frequently this is the real cause of suspensions, and the 
credit men must by education show both retailer and manufacturer 
the demoralization caused by the practice. 


Seattle. 


The Seattle Association of Credit Men held its regular monthly 
meeting March 21st at the Arctic Club and heard a review of the causes 
leading up to the failure of the Stern Furniture Company which had 
aroused much interest in the Seattle section. A committee on investi- 
gation consisting of M. H. Hawkins, G. F. Telfer and J. Medlock 
pointed out the weakness in our credit system which make it possible 
for a failure to occur under the conditions exposed to view in this case. 
The case, they said, demonstrated how necessary is the signed financial 
statement in helping the credit man to a correct decision. 

The Membership Committee through its chairman, R. J. Reichen- 
bach referred briefly to the success attending the efforts of his com- 
mittee in increasing membership and told of what it proposed doing 
before final record was given to the convention. 


Spokane. 

The credit men of Spokane held a banquet February 24th under the 
auspices of the adjustment bureau of their association. 

W. D. Vincent, cashier of the Old National Bank, spoke on the “Cen- 
tral Bank,” and T. H. Brewer, vice-president of the Exchange National 
Bank, on “Drafts on Country Banks.” Mr. Brewer told the credit men 
that if Spokane merchants would add a small fee to their drafts they 
would probably find that the country bankers would work harder to collect 
on them. 

Millard T. Hartson spoke briefly on the revenue collectors’ side of the 
income tax, and Ellis Master, a public accountant, explained the actual 
figuring necessary to find the amount taxable under the corporation 
tax law. 

Syracuse. 

On March 22d the Syracuse Association of Credit Men held a meet- 
ing, when the members listened to two addresses on office credit methods 
one by Ira D. Kingsbury, chairman of the National Association Credit 
Department Methods Committee, and the other by Roland Cole, of Yaw- 
man & Erbe Mfg. Co., of Rochester. Mr. Kingsbury spoke on “Simple 
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Systems for the Credit Man” and Mr. Cole on “Credit Systems Exempli- 
fied,” Mr. Cole’s talk being illustrated by stereopticon views. 

Mr. Kingsbury urged every member who had what he believed is a 
* peculiarly effective adjunct to his work to send him all particulars and 
illustrations for the committee’s exhibition in New Orleans. 

On the following day at the rooms of the Chamber of Commerce the 
Syracuse association had on exhibition the systems and filing devices 
illustrated at the lecture. 


Toledo. 


ToLepo Crepit MEN’s ASSOCIATION AND LoG OF THE STEAMER 
“SUDDEN JERK.” 


A social meeting of more than usual interest was held March 11th 
at the Business Men’s Club under the direction of the entertainment 
committee of the Toledo Credit Men’s Association. Seventy-five 
members participated in the five-course dinner arranged for them. 
The committee, Messrs. Smith, Haigh, Hardy and Scribner planned 
the tables to outline a vessel hull with themselves seated in the pilot 
house at the forward deck, while President J. Gazzam Mackenzie 
supplied the very essential steering and safety guide of any properly 
regulated navigation craft and was seated forward as White Bow Light. 

Service Director Cowell acted as Stern Light to the craft. 

The decorative effect included all the incidentals to complete 
equipment in flags, bells, signals, anchors, even to a human steam 
whistle. 

Commodore Haigh as officer in command and supplied with 
proper port clearance papers announced the sailing and voyage stops. 
He ordered all visiting ladies ashore, sailed away mid jolly songs as 
had been printed under special vessel orders and sung by the deck 
stewards who lined entirely the guard rails—songs helped tremend- 
ously by the ship’s orchestra under Leader Bayer. 

So popular became the vessel steamer “Sudden Jerk” that special 
committees of reception met them at every port of stoppage. Chair- 
men of reception committees of welcome were taken aboard at every 
landing and gave words of welcome and of loyalty and freedom of 
the port. To all such were given responses by the boat’s officers, 
songs by the sailors, and with fair weather always made the voyage 
one long to be remembered by officers and guards. 

At Beacon Light there was a special stop made, and the Toledo 
University Glee Club were taken aboard “Sudden Jerk” and rendered 
several splendid musical numbers. 

Among the persons who gave words of welcome were A. J. Snell, 
Geo. E. Hardy, John R. Cowell, Frank Mulholland, W. W. Cray, E. F. 
Gleason, C. F. Weiler, W. S. Buckhout. 

Just before the final landing the orchestra, the glee club and the 
sailors all joined in singing Auld Lang Syne. 


Wilmington (N. C.). 
The Wilmington Association of Credit Men organized during the 
iatter part of 1909 with nineteen members has in the few intervening 
months more than doubled its membership, now having thirty-nine mem- 
bers. The organization has been completed with committees appointed 
to correspond with those of the National Association. The members of 
the association have already gotten together in two insolvency composi- 
tions by means of which creditors were saved about a thousand dollars 
because they would accept nothing but a fair compromise offer. 
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Weekly or semi-monthly luncheons for the purpose of bringing mem- 
bers into more intimate touch are to be started, and the officers are study- 
ing the feasibility of introducing a system of exchanging ledger informa- 
tion with other associations selling in the local territory. It is clear to all 
that the association at Wilmington will shortly make itself indispensable 
to every grantor of credit in its territory. 


WANTS. . 


WANTED—Position as adjuster, credit man or assistant, by young married man. 
Thoroughly experienced in credit work. Wholesale dry goods or grocery busi- 
ness preferred. At present connected with large wholesale dry goods house 
in Middle West, but desires to make a change for a larger field of usefulness. 
Would consider reasonable salary to start. Address W. D. G., care Chas. E 
Meek, 41 Park Row, New York, N. Y. 


CREDIT MAN of nine years’ experience desires to locate in Philadelphia. Is well 
versed in up-to-date methods of collections as well as credit granting. Has a 
thorough knowledge of bookkeeping. Can furnish A-1 references as to ability 
and character. Capable of filling a position of trust. Address A. S., care 
Chas. E. Meek, 41 Park Row. New York, N. Y. 

WANTED, position as credit man or assistant by party 25 years of age. Five years’ 
experience handling credits, collections and general correspondence of a large 
manufacturer. Willing to begin at moderate salary if prospects are good. 
References will include that of last employer. Address E. K. W., care Chas. E. 
Meek, 41 Park Row, New York, N. Y. 

SITUATION WANTED—Credit or collection manager or assistant, thorough 
accountant, good references, several years’ experience, age 31. Chicago or 
vicinity preferred. Address E. E. S., care Chas. E. Meek, 41 Park Row, New 
York, N. Y. 

AN EXCELLENT OPENING for an assistant in credit department of a large 
wholesale millinery house located in the Northwest is presented. Applicant 
must be able to meet the trade acceptably, character and habits must be of the 
best, experience in handling millinery or allied credits required. Position such 
that a large field of usefulness will open for the right party. Apply to B. R. B.. 
care Chas. E. Meek, 41 Park Row, New York, N. Y. 

EXPERIENCED ACCOUNTANT, office manager, and credit man resigning posi- 
tion is looking for opening. Fourteen years’ experience in handling, devising 
and installing factory cost and general accounting systems, auditing, systema- 
tising, and office and general business management. Now in Buffalo, N. Y. 
Address, G. C. S., care of Chas. E. Meek, 41 Park Row, New York, N. Y. . 


A MAN who has had years of extensive experience in handling the credits and 
collections of a New York house (one of the largest in the country) is open 
for engagement. References the best. Address D. H. T., care Chas. E. Meek, 
41 Park Row, New York, N. Y. 

AN AMERICAN, 20 years of age, who has had four years’ experience as an assist- 
ant credit and collection man, retail and wholesale, also public accounting experi- 
ence, is open for engagement in New York or vicinity, where conscientious 
attention to employer’s interst will be appreciated. Best of references on 
request. Address Highaim, care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—By a party 35 years of age, who has wide experience in the leather 
business, a position where energy and intelligent effort will count. In his 
present position his duties have included correspondence, credits, collections, 
factory costs, buying and selling exchange, installing new systems and super- 
vising the general office work. Party is well educated, enjoys excellent health 
and is a good accountant. Has satisfactory reasons for wishing to make a 
change and can present best of references. Address B. H. M, care Chas. E. 
Meek, 41 Park Row, New York, N. Y. 

WANTED—By a thoroughly trained credit man now engaged in a northern central 
state with a wholesale house handling general merchandise lines, an opening in 
western or southwestern state. Necessity of change of climate for the wife of 
the applicant is the only reason for desiring to leave present position. Address 
W. G. M., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—By a young, unmarried, thoroughly competent and experienced credit 
and collection man, a new connection where hard successful work will bring 
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improved opportunities. 


speaks for itself. 


For six years with present house, doing a business 
all over the country. Widely acquainted with the general store trade. 
Open for engagement July Ist. 


Record 
Western city preferred. 


Address F. J., care Chas. E. Meek, 41 Park Row, New York, N. Y. 


A LARGE NEW YORK HOUSE has an opening for a junior credit man. Appli- 
cants should give fullest information as to age, experience, qualifications, 


references, etc. 
New York, N. Y. 


LEGISLATIVE, 
Frank M Ss, _— Union National 
Bank, Louisville, 
R. A. oe Goodall, | & Co., Birming- 
Bernard = Bernard Frank & Co., Mont- 
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eine .» Fort Smith, Ark. 
z. Ji gs es le ener Coffee & Spice Co., 


Ww. r Craig, Los eles, Cal. 
Alexander err Angeles, & Co., San Fran- 
B. W.O Osborn, Millar-Osborn Spice Co., Den- 
ver, Colo. 
George H. Ballou, G. H. Ballou Co., San 
iego, Cal. 
Chas. Ww. Lee, Wylie Packing Co., Pueblo, 
Guy P. “Mille, Bridgeport Brass Co., Bridge- 


Ss: Smith. 1 Harlan & Hollingsworth Corp., 


Winn on, 
J. D.. cemes a haber & Holmes Co., Jackson- 


D. HB, a J. K.-Orr Shoe Co., Atlanta, 


EY Davant, Davant & Co., Savannah, Ge. 
F papaas Northrop Hdw. Co., Boise, 


Dorcheste Mapes, McClernan & Co., Chicago, 


C. E. Ward, Decatur, Ill. 
ions O. Hamilto: hem! ‘Hamilton, Harris & Co., 


Thos. B. Ganapolis Coiar Rapids, Ia. 

M. Callander, Tone Bros., Des Moines, Ia. 
ohn B. Washi Sepenene ragnces Gro. Co., 
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R. D. Pp... Rese Curse, Tunis & Norwood, 


iS oo. Belknap Hardware & Mfg. Co., 
Louisville, Ky. 

A. ‘ ree Acme Life Insurance Co., New 

oe, Fi Pitt, Twitchell- Champlain Co., Port- 

E, A’"Davis, F. A. Davis & Sons, Baltimore, 


Wm, G. a Weller, Austin-Walker Co., Boston, 


a <n The ee Co., Detroit, Mich. 
Rickand J. Breadereat, he Lemon & Wheeler 


B. - How, eek ie Thomson Co., Duluth, 
Jas. F. Jordan, Wyman, Partridge & Co., Min- 
Mesmen Per Tt Lindeke, Warner & Sons, St. 
H. =F Threefoot, Threefoot Bros. & Co., 


piccidien. Miss 
McClure, Maxwell-McClure Fitts D. G. 


Tee cuaeee City, 
é oe Dickey key, wy Hardtiare’& 284: Co, 
oO. 
s. carob, Geo. W. Perry & Co., St. Louis, 


Chas. f. Beebe, Beebe Grain Co., Butte, Mont, 
y. t, Kennard, Western Glass’& Paint Co., 
F. Bearce, P Paxton & Gallagher Co., Omaha, 


DIRECTORY OF STANDING COMMITTEES, 1909-1910 


257 


Address R. Y. B., care Chas. E. Meek, 41 Park Row, 


aes ., Fea Page Belting Co., Concord, 


R. M, Smith, C. Smith Co., Newark, N. J. 


Maurice E. Prcisch, Haines sEtmbe Company, 
No eect fists : _ 


rng > 5. Kiagy, Powell “tee Shoe Co., New 


Geo. G G. Ford, Lewis B Ross, Rochester, N. Y. 
Ira N. Lee, A. E. Nettleton Co., Syracuse, 


i Allen Taylor, Wilmington, -N. C. 
— A. Burdick, Hall- obertson Hdw. Co., 


Max -Silbesbere,, — Feder, Silberberg Co., 
ey eae, Ot Starr Piano Co., Cleveland, 
t.- Lawyer, The Sheldon D. G. Co., Colum- 

D. ‘thomas, J. R. Thomas’ Sons, Youngs- 


meat e Miller, Kerfoot, Miller & Co., Okla- 
homa City, 


E. E. Tressler, Simonds Manufacturing Co., 
Portland, Ore. 


J. Dean, New Castle, P. 


Clayton F. Shoemaker, Shectiabee -& Busch, 
Philadelphia, Pa. 


1%. Walsh, a Mfg. Co., Pittsburgh, Pa. 


oward R. Slade, Wescott, Slade & Balcom 
Co., Providence, R 


w. : ,Stansb sbury, Gocdbar & Co., Inc., Mem- 

Chas. T Sullivan, Vigntheriy, A Agmictned, Me- 
Kennie & Co., Nashville 

A, P. Foute, Boren-Stewart ton “Dallas, Tex. 

W. * Tooley, Natl. Bank of Com., El Paso, 

TB Bi Blenctard, Jersey-Creme Compariy, Fort 


A, S. Cleveland, W. D. Cleveland & Sons, 
Houston, Tex. 


J. D, Oppenheimer, American Shoe & Hat Co., 
San Saaanin Tex, 

PBR L ae, ToL ns s Utah Grocer Co., Salt 

Jno. C. c. Dabney, — D. Witt Shoe Co., Lynch- 


J. N. HicBride, Oberndorfer Co., Inc., Nor- 
folk, V 


a. 
H. S. Binqvenger, Binswanger & Co., Rich- 


mo 
Fred. T. comes, Fischer ag Seattle Wash. 
B. Gordon, B. L. Gordon & Co., Spokane, 


Wash. 

Ralph B. Smith, Puget Sound Flouring Mill 
S “Tacoms, Wash, nee pence 
‘a The Kanawha Drug Co., 

rlesto 

R. D. D. Ramey, O'Neil Oil & -Paint Co., Mil- 


MEMBERSHIP. 


Maxwell S. Green, Chairman, care of Armour 
& Co., Union Stock Yards, Chicago, II. 
A. va Becker, Becker, Mayer & Co., Chicago, 


CG FU Hoerr, West Side Trust & Savings Bank, 
Chicago. Til. 
H, Powell, Lussky, White & Coolidge, Chicago, 


Fred A. Smith, Reid-Murdoch Co., Chicago, Ill. 

























































































































































































































































. Banxrurtcy Law. 

O. G. Fessenden, Chairman, Hayden W. 
Wheeler Co., New-York, N. Y 

Cc. R: Burnett, Amer. Oil and Supply Co., 
eye, 5 3s 

A R: Hamburger, Hamburger & Silberman, 
Detroit, Mich. 

S. G. Rosson, Baltimore Bargain House, Bal- 
timore, 

H. S. Keating, Keating Imp. and Mach. Co., 
Dallas, Tex. 


ADJUSTMENT BuREAUv. 


D. G. Endy, Soceenn, Artman-Treichler Co., 
Philadelphia, 
W. Coftin, Mane & Handley Hdw. Co., 


Sinnleateen 
W. B. Cross, F. A. Patrick & Co., Duluth, 
Omaha, 


Minn. 

veneer.” Hayward Bros. Shoe Co., 
. G. Rogers, Consolidated Gas & Electric Co., 
Youngstown, Ohio. 


Crepit DEPARTMENT METHOpS. 


Ira D. we bury, Chairman, L. Adler Bros. 
ochester, N. Y.. 
ie B. Buell, Syracuse Dry Goods Co., Syra- 


S E Bi Bull “Woodhull, Goodale & Bull, Syra- 

L. s. Foulkes, 3 Rochester Stamping Co., Roch- 

Edward ‘Weter, Yawman & Erbe Mfg. Co., 
Rochest = 


MERCANTILE AGENCY AND CreEpIT CO-OPERATION. 
Origen | N. Stix, Louis Stix & Co., Cincinnati, 
George Gachontacmee, Atlas National Bank, 
incinnati, 
W. B. Johnston, The P. R. Mitchell Co., Cin- 
cinnati, Ohio. 


Samuel Mayer, Chairman, Isaac Faller’s Sons 
Co., Cincinnati, Ohio. 


Isaac A, Wyler, Wyler, Ackerland & Co., 


Cincinnati, Ohio. 


INVESTIGATION AND Prosecution. 
D. i a “1, Cheirmsn, Tibbs, Hutchings & 


bs aul, Minn 
Boling "Hh jones, Atlanta Stove Works, At- 


ae Matthews, Brinly-Hardy Co., Louisville, 


J. &. ‘O'Neil, Richards & Conover Hdw. Co., 
Oklahoma City, Okla. 
E. F. Sheffey, raddock-Terry Co., 
burg, Va. 
Fire INSURANCE. 
& > jpeeel, Chairman, Russell & Erwin 
ne © "New Britain, Conn. 
Geo. WW, Cartis, B Burrows Mill and El. Co., Ft. 
Wo 
J. G. | Mackenzie, Ames-Bonner Co., Toledo, 
io. 
A. J. Murray, National Grocer Co., Decatur, 


J. H. Orr, Orr, Jackson & Co., Nashville, Tenn. 


Business LITERATURE, 
ie Edward Stilz, Chatman, A. Kiefer Drug 
ao Indianapolis, 


Ind. 
Cook, Fahnley & McCrea Millinery Co., 
47 —1- Ind. 
Wm. H. Evia, Indianapolis Book and Station- 


ery Co., Indianapolis, \ 
Henry A. Jeff Grins, Co., Ltd., Indi- 


anapolis, Ind. 
D. Johnson, Diamond Chain and Mfg. Ce., 
Indianapolis, Ind. 


Lynch- 


ingan & 


BANKING AND CURRENCY. 


A. C. Foster, Chairman, U. S. National Bank, 
gage Colo., 
Barbee, Harris-Woodson Co., Norfolk, 


Fa. 

Newman Essick, Commercial National Bank, 
Los Angeles, Cal. 

z..a Pinstaasr, Richardson D. G. Co., St. 


owe Mo. 
WwW. Q. ales, Brown-Wales Co., Boston, Mass. 


Directory of Officers of the Affiliated Branches of the National 
Association of Credit Men. 


it Men’s Associa- 
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cneeee, GA.—The C 
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Association. / President, eons 
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— G. B. McVay, Amzi Godden gS 

: Assistant Secretary, R. H. SS 
porse: IDAHO. —The Boise Association of 
Men, Ltd.- President, J. G. H. 
Capi gprepeenae and Comm. 
D. J. A. Dirks, 12-14 


oedien 
r'< ; 
I. O. Temple. 

BOSTON, MASS.—Boston Credit Men’s As- 
sociation. President, William Q. Wales, 


Brown-Wales ; Secretary, erbert = 
Whiting, 77 Simmer St. 


BUFFALO, N. _Y.— peels Credit Men’s 
Association. Pr , W. L. Fox, Buf- 
Forge. Co.; antaats 


falo ete B. 
Grandison, 78 Erie County >a 
BUTTE, MONT.—Butte Association By Ceait 
Men. Presiden has, E. Virden, ne 
& Virden Co\f Secretary, R. Frank 
seer. Ca Candy Co.; Assistant Secre- 
tary, “7. Daviteen. Ind. Tel. pee 
CEDA nh IDS, IA edar csigent, J. 
tion of Credit 7, President, J. M. 
oe, Den Wire Fence Co.; 
Thos. B. Powell, Sesame Block. 
CHARLESTON, Ww. 8 harleston Associa- 
tion of Credit y tn E. A. 
ae Abney-Warnes Co.; eons y 
Clark Howell, Capital City Su upply Co. 
CHICAGO, ILL.—The Chicago Cre 


Seesane 


Association. President, S. J. Whitlock, 
meee Bros. 


o.; Secretary, O. A. Ip- 
en 2:3 i+ Salle 
CINCINNATI, 0.—The Cincinnati Associa- 


tion 7 Credit Mea. ronaen 
Johnston, P. By Alien ell Co.; retary, 
Henry BentleyY 614 Mercantile Library 


Credit Men. ent, A. J. Gaehr, Geo. 
Worthington C Secretary, H, tae Brueh- 

ler, Mitis oO oe of Commerce Bl 
COLUM us Credit Men's As- 
sociation. t, “HL. E. Smith, Co- 
lumbus Merc "Co.; Secretary, Ben- 
601-605 The New First 


National Bank Bl 

DALLAS, TEX.—Dallag”Association of Credit 
Men. President, Ss. Keoting, Keating 
I. & M. Co.; Sec tary, W. P. Peter, 904- 
906 Praetorian Bldg. ae 

DAV *ENPORT, IA.—Davenport Association 
of Credit Men. Secretary, Isaac Peters- 
berger, 222 Lane Bldg. 

DECATUR, ILL.—De sturSpringfeld A Asso- 
ciation of Credit resident, A. J. 
Murray, Nationa Grocer Co.; Serrefary, 
Omer Bigpiuerer, Mueller, Piatt 
Wheeland Co., Decatur, Ill. 

DENVER, COLO. —The Denver Credit Men’s 
Association. President, Chas. Bayly, 
Bayly-Allen re. Co.; Secretary, H. J. 
Thomas, Gost co cidw. Co.; Assistant 
grerete C. Mathew, 407-408 


DES. “Ton Des Moines Credit 
en’s dent, M. C. Pal- 
~ Des Met Mein Saddlery Ce.; Seeretary, 

Cc. wre, Cownie Tanning 
DETROIT, MICH. —Detroit Credit Men’s As- 
sociation. Presid Wade Millis, 1403 


CLEVELAND, O—Cleveland Assgciation. of 
!|} 
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Ford Bldg.; iB 

610 Moffat B 
DULUTH, MINN —The Jobbers’ Credit As- 
President, 


sociation, (Duluth-Su ). 
W. B. Cross, F. A. page & Co.; Secre- 
ts W. L. Macka tone-Ordean-Wells 


_forretery, W. S. Campbell, 


o.; Assistant Secretary, M. A. Mc- 
Noughtor, | EE ee a 


EL PASO, Association of 
Credit wien? ames A, a? 
The m fomes A. Bick € retary, 

FARGO, N. poate Association of Credit 
Men. Presi oa Ne Burdick, 
marten , oe ¥ 
eS gem N. utual Savings and 


eum H. 
FORTS SMITH, ARK.—Egért Smith Associa 
—. of Credit pres esident, = G 


Reynolds, & Co.; Secretary 
Tot pel, 5S iMecchaats National 


FORT Basi Bidg. © TEX.—Fort Worth Associa- 
tion of Credit e President, Wm. 
James, T. R, & Son; poceretary: 
George Q. McGown, Reynolds B 

as! 1, MARINE DS, MicH we hn oy Rapids 


en’s tion. President, 
V. ree Tuthill, Ba n, eT uthill & Bolton; 
Secretary, A. 


Tyson, 
Printing Co. : 
HOUSTON, TEX.—Houston Association of 
Credit "Men. _ Pres nt, J. B. Adoue, 
tee ane H .; Secretary, 
R. Robson, Schumacher Grocery Co. 
INDIANAPOLIS, IND.—Indianapolis Asso- 
ciation of Credit President, F. B. 
Brown, Geddes, wn & Co.; Secretary, 
©. Hawkins, P. Hendrickson Hat 


Co. 
JACKSONVILLE, FLA.—Jacksonville Credit 
s Associatio: resident, . Cov- 
Covingt Co.; Secretary, J. C. 

ours & Co. 
KANSAS CITY, MO.-Kansas City Associa- 
tion of Crec it Men. President, A. E. 
Co Belt Bank; 


Powers-Tyson 


Lombard 

Frank W. Yale, 315 Dwight Bl 
LEXINGTON, KY.— 

Association. Pr 

Bryan, Goodwi i 

Williamson, McClellan , 
LINCOLN, B.—Lingoln Cr 7 Men’s As- 

sociation. Presidesit, Chas. Harmen Her- 

man Bros. Co. sretety, E. G . Evans, 

‘Henkle & KAR Hdw.c 
LITTLE ROCR K wd ittle Rock Associa- 
en. President, = 
Com: on Co.; 
ngley, 219% Main St. 
os Angeles Credit 
resident, Warren C. 
Works; Secretary, 
Equitable Savings 


LOUISVILLE" KY.—Louisville Credit Men’s 

jation. Presidént, J. A. Mathews, 

Brinly-Hardy , m2. 
Baumeister, U. Trust Co. Bidg. 


LY eee VA.— L chburg Credit Men’s 
Associatio P ent, Edward F. Pa 
fey, Craddock-T ae . o.5 Secretary, J- 
Funkhouser, Smi 0. 

oe TENN peat Memphis Credit 

Men’s (sseiation=” 5 ae R. 
King, Wm. R. Goods Co.; Sec- 
retary, a gre > hite-Wilson-Drew 

MILWAUKEE, wis. —The Milwaukee Asso- 
ciation of Credi en, President, M. A. 
Graettinger, Mel ants and Manufacturers 
poem Secretary, H. M. Battin, 70 Sentinel 

g. 

MINNEAPOLIS, 

Men’s Associ: M 


LOS ANGELES, CAL. 
Men’s jation 
Kennedy, Baker n 
= i Mushet, 


pen -—Minneapolie, | Credit 
President, Hol- 
ton, ee National Bank; Sec- 
sone ae C. Badger, Patterson & Steven- 


MONTGOMERY, .— Montgomery pn 
ciation of Cre 9 President, F. G. 
Salter, . Secretary, m. 
En Sitts. Levy, Wal ® Pitts Shoe Co. 


ae 
a 


NASHVILLE, TENN Nashville Credit 

Men's Spacetan, cf i Ha 

insky, tris : 
George M. Th 

Assistant Secretary, é 


NEWARK. aft J peverk Association | of 
ont 2 esident, C. H. Sansom 
Co.; Secretary, J. Fred 

mR om i” ockenjos Co. 

NEW CASTLE, PA.—New Castle Association 
of Credit Men. President, S. P. Smith, 
Smith, Daggett, Kurtz Co.; Secretary, Roy 
M. Jamison, 509 Greer Block. 

NEW ORLEANS, _LA.—New Orleans Credit 

eraeen woes e K, 


Mfg. td. ecre- 
artlette, Wilfiamt’ ‘Richard. 


Ltd, 
NEW "york N. Y.—The vom York Credit 
Men Prost esident, Howard 
Marshali, J Wild & Co., 366 Fifth 


Ave.; Secr Alexander, 320 
Broadway. 


NORFOLK, VA. rfolk Association of 
Credit Men. President, H. G. Besbes, 
ae $ Saeae © L. 

ichard, W. jena protiene < 0. 
OKLA.—O 


OKLAHOMA CITY oma. City 
Credit Men’s iation. Panieat, A. 
R,. Parker, iamson-Halsell-Frasier Co.; 
Secretary, Clyde G. Young, Patterson & 


maha Association of 
ohn Duff, - 
SeSeeANY, "E. Hag 


ones How 
PHILADELPHIA, © PA—The- * Philadelphia 
M ociation. President, D. 


n-Treichler Co.; 
Severson, 


ce a 


Secre- 


tary, Room 801, 1011 


Chestnut St. 


Bunce, Renshs 
PORTLAND 


ciaiane Association of 
Credit ue 


President, L.. L. Paget, 
Fleischner, Weyer & Co.; Secretary, L. 
B. Smi eischner, Meyer & Co.. 


PUEBLO, OLO.—Pueblo Association of 
Credit Men. resident, W. F. Nelson, 
tad Nuckolls Wacking Co.; Secretary, L. s. 


Hyde. a The Rood Candy Ca. 
RICH VA, ichmond Credit Men’s 
A eaplie esident, W. B. Broaddus, 
Etchison Hat/Co.; Secretary, Jo. Lane 
ain 


Stern, sale © 
ROCHESTER, Y4-The Rochester one 
eal President, W. 


Men’s Assogiatjon. 
Connor, St , Strauss & Connor; Sen 
Edward Weter, Yawman & Erbe 


Mh c 
i JOsEPt, MO Joseph freee Men’s 
ssociation. ident, E. D. Plummer, 
Richardson Goods Co.; eee 
B. F, LOUIS td » Rossi Seddlery Co 
O.—The uis Credit 


a F. E. Nor- 
ne Coffee Com 11 
= S Secretary, A. Ht Poste, : 


= Mercantile ‘Bidg. 
ST. PAUL, MINN.— Paul Credit Men’s 
Association. Pr ent, H. W. Parker, 


a a Natnal Bank; Secretary, W. 
Mingaye, T. Blood & Co. 


SALE LAKE CITY, . 
sociation of Credj i 
thur Parsons; ecretary, . Doran, 
Symns Utah G¥ocer Co.; : Assistant Secre- 


= aoe Manager, Geo. E. Forrester, P. 


oO. 886. 
SAN ANTONIO, X.—San Antonio Asso- 
ciation of Jase. President, Jake 
olf, J. Hh. tr & Co.; Secretary, 
Gon, Allensworth, ’ Alenowecth Carna- 


C 
os age BiBto, tt—the Credit Association 
a. Jaovia. i 


Men's Association, Presiden 


Do 1 Do le-Barnes 3; Secretary; 
Hoff, "403 Union we, 


259 





Association President, a di Frank E. Sec: 
Thos, M. \parl, | Nolan- Earl Shoe Co. ta D. Benner, Bank’ of Califoras 


SAN SRANCISC CAL.—San Francisco TACOMA, ASH.—Tacoma Credit Aegeelay 
Credit Men’ tion, * pres 
Bigg 


Armer, 499 Monadnock 
TOLEDO OToledo Ageocintion of Credit 
Savannah Credit Men’s Men. esident, J. Mackenzie, Ames- 
5 resident, Marvin O’Neil, Bonner Co.; Secretary, Lewis B. Hall, 
‘ aul & Co.; Secretary, A. G. 1226 Nicholas Bldg. 

Newton, Credit Clearing House. WICHITA, KAN. ry nh Credit Men’s As- 
SEATTLE, WASH@—Seattle Association of seein . President, F. W. on art 

Credit Men. ene s- W. Spangler, ee Iron Co: $ _ Secretary, 
ers; ra 


Dexter Horto dptrest Agency 


Secretary, 

H.'S. Gaunce, The Hambach Company.” wi gee ilmington Associa- 

SPOKANE, WASH.—Spokane Merchants’ As- tion of “Credit te President, L. B. 

sociation. “ee . A. W. Doland, Spo- Rogers, D. Gore Co.; Secretary, L. E. 
kane Dru ong Co ecretary, > a Camp- - Hall, Hall Pearsall, Inc. 

bel gre Empir State Bldg. YOUNGSTOW 'O.—Youngstown Credit 

—Syracuse Association of Men’s Asgéociation. President, S. G. 

redit Re Presi t, Howard B. Buell, Rogers,, Youngstown Consolidated Gas and 

ekaiee Dry Co.; Secretary, Will- Electric’ Co.; Secretary, W. C. McKain, 

iam C. Blanding, Crouse-Hinds Co. 607 Stambaugh Bldg. 


DIRECTORY OF ADJUSTMENT BUREAUS. 


Bureaus for the adjustment of insolvent estates are operated in the following cities, and 
under the authority and supervision of their local Associations of Credit Men. All are affiliated 
- branches of the National Association of _—— Men. Address all communications on Adjust- 

ment Bureau matters to the parties named 

ATLANTA, GA.—Geo. H. Boynton, 1113 Century Bldg. 

BALTIMORE, MD.—S. D. Buck, 100 Hopkins Place. 

BOISE, IDAHO—Chas. P. McCarthy, Room 1, Pioneer Building. 
BUFFALO, N. Y.—Wilbur B. Grandison, 78 Erie County Bank Building. 
BUTTE, MONT.—Guy C. Davidson, Independent Telephone Building. 
CEDAR RAPIDS, IOWA—Thomas B. Powell, Magnus Block. 
CHICAGO, ILL.—M. C. Rasmussen, Megr., 218 La Salle Street. 


CINCINNATI, OHIO—Henry Bentley, 614 Mercantile Library Building. 

CLEVELAND, OHIO—Frank B. Bicknell, 505 Chamber of Commerce Building. 

COLUMBUS, OHIO—B. G. Watson, 601-605 The New First National Bank Bdg. 

DALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

DENVER, COLO.—C. N. Kinney, 409 Sugar Building. 

DES MOINES. IOWA—A. W. Brett, 708 Youngeman Building. 

DULUTH, MINN.—M. A. McNaughton, Jobbers’ Credit Association. 

FORT SMITH, ARK.—Ben. D. Kimpel, 606 Merchants National Bank Building. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

GRAND RAPIDS, MICH.—R. J. Cleland 201 Board of Trade Bldg. 

KANSAS CITY, MO.—Frank W. Yale, 315 Dwight Building. 

LEXINGTON, KY.—C. L. Williamson, 726 McClelland Building. 

LITTLE ROCK, ARK.—Frank T. Longley, 219% Main Street. 

LOS ANGELES, CAL.—F. C. De Lano, 600 Equitable Savings Bank Building. 

LOUISVILLE, KY.—Wm. F. Baumeister, United States Trust Co. Building. 

MEMPHIS, TENN.—Memphis Credit Men’s Adjustment Bureau, Business Men’s 
Club Building, 79-81 Monroe Avenue. 

MILWAUKEE, WIS.—S Fred. Wetzler, 500-501 Free Press Building. 

MINNEAPOLIS, MINN.—J. P. Galbraith, 543 Gilfillan Block, St. Paul, Minn. 

NEWARK, N. J.—Harry V. Osborne, 164 Market Street. 

NEW CASTLE, PA.—Roy M. Jamison, 509 Greer Block. 

NEW ORLEANS, LA.—W. C. Lovejoy, 711-712 Canal, La. Bank Building. 

OKLAHOMA CITY, OKLA.—George E. Black, 538 Bassett Building. 

PHILADFLPHIA, PA.—Edmund S. Mills, Room 801, 1o11 Chestnut Street. 

PITTSBURGH, PA.—A. C. Ellis, Renshaw Building. 

PORTLAND. ORE.—R. L. Sabin, 1 Front Street. 

PUEBLO, COLO.—E. C. Abel, 501 Court Street. 

RICHMOND, VA.—Geo. B. Wilson, 1113 East Main Street. 

ST. LOUIS, MO.—A. H. Foote, 809 Mercantile Building. 

ST. PAUL, MINN.—J. P. Galbraith, 543 a Block. 

SALT LAKE CITY, UTAH—Walter Wright. P. O. Box 410. 

SAN DIEGO, CAL.—G. F. Hoff, 403-4 Union Building. 

SAN FRANCISCO, CAL.—Ben ‘Armer, 499 Monadnock Building. 

SEATTLE, WASH.—I. 7 Jennings, 802-805 Central Building. 

SPOKANE, WASH.—J. B. Campbell, 610 Empire State Building. 

TACOMA, WASH.—J. D. Benner, 400 Bank of ne Building. 

WICHITA, KAN.—Willis Davis, Southwestern Drug Co 

YOUNGSTOWN, OHIO—W. C. McKain, 607 Stambaugh Building. 
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